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== AS WE SAID BEFORE- == 
= Aa 
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= There is little we lack for complete supply == 
— as a departmental Nursery. Big blocks best = 
= 4 varieties, choice quality, standard grading, x 
== appropriate prices. We are logically a de- = 
== pendable source for fruit, ornamental and = 
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evergreen trees, shrubs, field grown roses, 
: : = 
perennials, plants and seeds. Before buying = 


extensively afield SEE PAINESVILLE FIRST. oe 
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The Storrs & Harrison Co. 
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American Fruits Publishing Co. 
































THE NATIONAL JOURNAL OF COMMERCIAL HORTICULTURE 





Write for Samples and Price List 


S. IN 








COSTS ‘\ MAKES 
LESS THAN CLEAN - NEAT 
BURLAP f 7 BUNDLES 
ti ye 
DOES A FS ef KEEPS THE 
BETTER JOB {): {4.4004 MOISTURE. IN 





We will send full size working samples that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 


SAXOLIN is two sheets of kraft Paper cemented with 
ne filler and crinkled to stretch and conform to shape of 
undle. 


It’s waterproot—tough and easy to handle. 


If you are using any special size material for eae 
tell us the size and we will send samples. Try SAXOLIN 
now and be ready for your next shipping season. 


Co, 
CHase Bas 
Specialty Dept. -:- Cleveland, Ohio 
















The Preferred Stock 
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Let’s Forget 1930 
and Build for 1931 


“Perk, in years to come you'll hear people 
talking about the tough year of 1930 just 
like they tell you about the blizzard of 88.” 


te 
—our 


— 





“You're right, Jack. Have you noticed we 
| haven't had a blizzard since ’88? Let’s tear 
up the weeping towels and dig in for 1931.” 





; : 
Yours for a successful New Year, 


JACK & PERK 


Jackson & Perkins Company 


olesale On 
Newark , New York. 

















Connecticut Valley Grown 


LINING OUT STOCK 


‘Ask for Special Quantity Quotations 

on the following: 

BERBERRY THUNBERGII 

BOSTON IVY 

COTONEASTER HORIZONTALIS 

ROSA MULTIFLORA JAPONICA 

SYRINGA VULGARIS 

AMERICAN ARBOR VITAE 

NORWAY SPRUCE 

MUGHO PINE 

RED PINE 








See our Lining Out Stock Bulletin just issued for 
complete list of Shrubs and Evergreens. If you do not 
receive our list, a postal card will bring it. 


C. E. WILSON & COMPANY, INC. 
MANCHESTER, CONN. 








“THE AMERICAN LINE” 


AMERICAN FRUITS PUB’G. CO 


AMERICAN NURSERYMAN 
AMERICAN NUT JOURNAL 


Leading Publications in Their Fields 
P. O. Box 124, ROCHESTER,N. Y., 39 State St. 





24 Issues for $30 


A Whole Year’s Advertising 
Covering the Trade 





Is your business able to maintain a display 
sign the year around before the entire Nursery 
Trade? You can do it for above rate, com- 
mencing now, in 


AMERICAN NURSERYMAN 
Published Semi-monthly, on Ist and 15th 


Goes every month into every state in the Union 





THIS SIZE SPACE 
$1.40 Per Issue 
Under Yearly Term $1.25 
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THIS PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 
Including That Which Has Heretofore Been Imported - 


The American Plant Propagators’ Association, Organ ized in 1919, Will Hold Its Thirteenth Annual Meeting | 
in Detroit, Mich., July, 1931—H. L. Haupt, Secretary, 
) TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY, UNDER YEARLY CONTRACT. ‘ 


Pa. > 
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Broad Leaf Evergreens 


RARE AND CHOICE CONIFERAE 
AZALEAS (Evergreen and Deciduous) 
RHODODENDRON HYBRIDS 
POT GROWN VINES & CLIMBERS 


We produce the greatest variety of 
Herbaceous Plants and Field Grown 
ROSES in America. Ask for our 
wholesale lists. 


BOBBINK & ATKINS 


Rutherford, New Jersey 











LARGEST ASSORTMENT 


and largest stock of lining out stock in 


the United States. 


Write for prices or call and see our 
growing stock. 


Onarga Nursery Co. 
CULTRA BROS., Mgrs. 





*? SYRACUSE *# 
*, * 
*, One of ros 
% (12 
*, xt 
* ¥ 


*IMPORTANT NEW ROSES 
Introduced in U. S. A. by 


The Conard-Pyle Co. 


Robert Pyle, Pres. West Grove, Pa. 
* Details in New Spring List 


~ EVERGREEN 


TREES 


For OrnamestaorFerectFlaing 


Trees of bnown 
our Nurseries 


on. 20, years 


range fro: or & year trans- 
Peso t < tall Sete 
~-¥. Ss. sac Cakes and now So 


FRANKLIN FORESTRY Co. 


-89 STATE ST. BOSTON, MASS. / 


























Lining Out 


GOOD ASSORTMENT 
STANDARD SORTS 
Price List on Request—Established 1871 


SCOTCH GROVE, IOWA 





Onarga, Ilinois ore at COLRAIN = | 
Scotch Grove Nursery | |Evergreens for Lining Out 
Seen oft BIG ROOTED PLANTS IN QUANTITY 
Variety Grade 100 1000 
EVERGREENS) [fice EBERT SS “ie 
Mugho Pine 3-5 in. S 2.50 12.00 
os 








LINING -0UT STOCK 


EVERGREENS 
TREES 
SHRUBS 


Send for our price list of 
HARDY NATIVE TREES, SHRUBS, 


S 
Colorado | a from 
Blue Spruce Seed 6-8 in. S 3.50 25.00 


F. O. B. Framingham—Packing at cost. 
Write for Complete List 


@ Tittle Tree Farms @® 
: FRAMINGHAM CENTRE, MASSACHUSETTS e 


FERNDALE NURSERY 
Ludvig Mosbaek, Askov, Mina. 
7,000,000 Northern Minne- 
sota Grown — and 
Transplants up to feet. 
Grown without artificial 
watering on 60 acres. 





















100 1000 
Norway Spruce, 8-12” S...... $2.00 $15.00 
Norway Spruce, 4-6” T....... 3.00 
J  Miasennace 1.50 8.00 


Colorado Blue ar fro) » woe 
hand-picked seed fro 








Choice Broad-leaved and Coniferous 


EVERGREENS 


in Lining out and Specimen Sizes 


Write for wholesale catalogue and 
list of rooted cuttings. 


T. KIYONO 


CRICHTON, ALABAMA 








NAL eel isk 
URSERIES 


Headquarters for 
LINING OUT STOCK 
Large Assortment 
WELL GROWN—NONE BETTER 
See Our Lists Before Buying 
NAPERVILLE DuPage County ILLINOIS 








Cuthbert 
RASPBERRY PLANTS 


Strictly mosaic-free plants suit- 
able for foundation stock. Have 
passed three inspections this 
year. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 








EVERGREENS 


SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY C0. 











Lining-Out Stock 


You should be represented 
in this department regularly. 


Write for adbertising rate 


AMERICAN NURSERYMAN 
Chief Exponent of the Trade 








and PLANTS Biack Hills Spruce, ee S:!) S00 2000 i 

A, WELASARED URDU CD] [Me arene Sibss ban ot Davee a eee 
Exeter, N. H. Cuesees Taree, ock Garden Plants and CHESHIRE, CONNECTICUT 

IF YOU GROW WE HAVE THEM KEEP POSTED 
You May Want Some On Nursery Trade Affairs 


Norway, Sycamore and Silver 
Maples; Pin, Red, Mossy Cup, 
Catesbaei and Willow Oakes. 

Butterfly Bush, Dogwoods, Deut- 
zias, Forsythia, Spireas, etc. 

Our Trade List is ready. 
Get next to one. 


Atlantic Nursery Co. 
BERLIN, MARYLAND 











By reading reguiarly a trade 
journal which covers the trade 
news. Progressive Nursery- 
men who do this possess an 
undoubted advantage in busi- 
ness plans and in their trans- 
actions. 




















24 


AMERICAN NURSERYMAN 





January 15, 1931 





DIRECTORY OF NURSERY TRADE ASSOCIATIONS OF AMERICA 











American Association of Nurserymen— 
Charles Sizemore, Secy., Louisiana, Mo. 
July, 1931: Detroit, Mich. 

Alabama Nurserymen’s Association—H. 
A. Pauly, Secy., Birmingham. 

Arkansas Nurserymen’s Ass’n.— W. M. 
Moberly, Secy., Sulphur Springs. 

California Assn. of Nurserymen—Henry 
W. Kruckeberg, 340 S. San Pedro St., Los 
Angeles, Cal. 

Connecticut Nurserymen’s Association— 
A. E. St. John, Secy., Manchester. 

Eastern Canada Nurserymen’s Associa. 
tio.—vhas. K. Baillie, Secy., Box 158, Wel 
land, Ontario. 

Eastern Nurserymen’s Association — H. 
Lloyd Haupt, Secy., Hatboro, Pa. 

Fruit and Flower Club of Western New 
York—Charles M. Henion, Mercantile Bldg., 
Rochester, N. Y. 

Illinois Nurserymen’s Association—Miles 
W. Bryant, Secy., Princeton. 

lowa Nurserymen’s Association—C. C. 
Smith, Secy., Charles City. 

Ass’n of Kansas Nurserymen—Miss Susan 
Dick, Secy., State House, Topeka. 

Kentucky Nurserymen’s Association—Al- 
vin Kidwell, Secy., St. Matthews. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, West Newbury. 

Michigan Association of Nurserymen— 
Mack Newkirk, secy., Monroe. 


Minnesota Nurserymen’s Association— 
W. T. Cowperthwaite, Secy., 20 W. Fifth 
St., St. Paul. 

Mississippi Nurserymen’s Association—M. 
B. Allen. Lilydale Nursery, Long Beach. 

Missouri Nurserymen’s Association — 
Paul Stark, Pres., Louisiana, Mo. 

Nebraska Nurserymen’s’  Association— 
Ernst Herminghaus, Secy., Lincoln. 

New England Nurserymen’s Association— 
W. N. Craig, Secy., Weymouth, Mass. Jan. 
27-28, Hotel Statler, Boston. 

New Jersey Association of Nurserymen-- 
Fred D. Osman, secy., New Brunswick. Feb. 
1931: Newark. 

New York Nurserymen’s Association— 
Charles J. Maloy, secy., Rochester. 

Northern Retail Nurserymen’s Association 
—H. G. Loftus, secy., Minneapolis, Minn. 

Ohio Nurserymen’s Association—G. Wal- 
ter Burwell, secy., Columbus. Jan. 29-30, 

Oklahoma Nurserymen’s Association — 
Mrs. W. E. Rey, 2545 W. 13th St., Okla. City. 

Oregon Nurserymen’s Ass’n.—Eldon Der- 
ing, Secy., Peterson & Dering, Portland. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, Secy., Burton, Wash. July 
1931: Tacoma, Wash. 

Pennsylvania Association of Nurserymen 
—Floyd S. Platt. secy., Morrisville, Pa. 
Jan. 28, Harrisburger Hotel, Harrisburg. 

Rhode Island Nurserymen’s Association— 
Chas. Kempenaar, Portsmouth. 

Rio Grande Valley Nurserymen’s Asen.—- 
H. L. Bonnycastle, secy., Mercedes, Tex. 


Rocky Mountain Nurserymen’s Asen,—- 
Chas. C. Wilmore, Secy., Box 382, Denver 


South Dakota Nurserymen’s Association 
—J. B. Taylor, sec’y., Ipswich. 


Southeastern Nurserymen’s Ass’n.—Otteo 
Buseck, Sec’y., Asheville, N. C. 

Southern Alabama Nurserymen’s Ase’n.— 
W. H. Pollock, secy., Irvington. 

Southern California Nurserymen’s Ase’n.— 
L. B. Merrick, Secy., Merrick Nursery, Whit- 
tier, Cal. Hold monthly meetings. 

Southern WNurserymen’s Association—W. 
C. Daniels, Secy., Pomona, N. C. 

South Texas Nurserymen’s Ass’n.—R. H. 
Bushway, Secy., 304 McGowen Ave., Hous: 
ton. 

Southwestern Nurserymen’s Association— 
Mrs. Thomas B. Foster, Secy., Denton, Tex. 
1931: Durant, Okla. 

Tennessee Nurserymen’s§ Association-—- 
Prof. G. M. Bentley, sec’y., Knoxville. 

Twin City Nurserymen’s Association—J. 
Juel, secy., Hoyt Nurs., St. Paul, Minn. 

Western Association of Nurserymen -- 
George W. Holsinger, Secy., Rosedale, Kan. 
Jan. 27-29, Hotel President, Kansas City, 
Mo. 

Western Canada Nurserymen’s Associa 
tion—T. A. Torgeson, Sec’y., Estevan, Sask. 

Wisconsin Retail Nurserymen’s Associa 
tion—M. C. Heppler, sec’y., Pardeeville. 
1931. Milwaukee. 











SEEDLINGS 


Clean Coast Grown 


We are now ready to book your 
Seedling orders for 
APPLE—Straight or Branched 
CHERRY—Mazzard or Mahaleb 
PEAR—French, Ussuriensis or Winter 

Nelis 
PLUM—Myrobolan 
ASH—European Mountain 
BIRCH—European White 
ELM—Chinese or Siberian 
HAWTHORNE—Crataegus oxyacantha 
MAPLE—Norway 


Order now and make sure of your supply 


GENERAL NURSERY STOCK 
AND NURSERY SUPPLIES 


Portland Wholesale 
Nursery Company 


424 E. ALDER ST. 
Portland Oregon 








E-Z Plant Markers made of gal- 
vanized spring steel wire in 18” & 
24” aati, using our Waterproof 
tree label, which may be mark 
with Higgins Waterproof I 

$3.75 per 100, $25.00 per 1000. 
Free samples of each. 


OHIO NURSERY 


ELYRIA, OHIO 











AMERICAN NURSERYMAN, Chief Exponent, 
twice a month $2.50 per year. Three years, $6 
Canada, abroad, 50c extra per year. 


submitted upon request. 


CHERRY TREES 


Large quantities, all varieties, attractive prices, one and two year. This 
is well grown stock for the discriminating buyer. Samples and prices gladly 


THE WILLIS NURSERY CO. 


Ottawa, Kansas 








LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 








Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


A. E. WOHLERT, 


All Sizes 
Narberth, Pa. 








WATERLILIES 


and Water Plants 


Newer and better varieties are now avail- 
able in quantities for natural ponds and 
garden pools. Plants are first-quality, 
grown in our own pond (no collected plants 


offered). Spring price list sent on request. 
FANCY FISH 
Shubunkins, Fantails, Nymphs, Veiltails, 


and Common Goldfish, are also listed in 
our spring pricelist. 

OUR PRICELIST MAILED FREE 
to all interested in Waterlilies, Aquatic 
Plants, and Fancy Fish. Send for a copy. 


BUSKIRK’S 
INDEPENDENCE NURSERIES 


Box 35, Independence, Ohio 








PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 
































Is accomplishing much for the Nursery Trade. 
With a record of fifty-three years of service. 
Practical departments and active committees. 
National conventions of inestimable value. 
President—John Fraser, Jr., Huntsville, Ala. 


Write CHARLES SIZEMORE, 
1931 CONVENTION: 








THE AMERICAN ASSOCIATION OF NURSERYMEN 
Unit with Seven Hundred Representative Nursery- 
men throughout the country to protect your interests 
and advance your business. Only Nurserymen of high 
ideals are eligible to membership. 
Vice-President—E. C. Hilborn, Valley City, N. D. 
i Mo., for full particulars 


, Louisiana, 
DETROIT, MICHIGAN 
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EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; alse articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce engravings relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. Engravings will 
be made from photographs at cost. ’ 

Advertising—Last forms close (semi-monthly) on the 10th 
and 25th of each month. If proofs are wanted, copy should be 
on hand one week earlier. 

“AMERICAN NURSERYMAN” is distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the carlot operator. Hene is 
conceutrated class circulation of high character—the Trade 
Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns, 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthiy, on Ist and 15th, will be sent to any address in 

| the United States for $2.50 a yeur; to Canada or abroad for $3.00 

| a year. Single copies of current volume, 20c; of previous vol- 
umes, e 

| RALPH T. OLCOTT 

| Editor, Manager. 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling 
of commercial news of the Pianting Field and Nursery. An 
honest, fearless policy in harmony with the growing ethics of 
modern business methods, 

Cooperation rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of its 
units. 

Wholesome, clean-cut, ring true independence, 

INDEPENDENT AND FEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and rates the welfare of 
the Nursery Trade above every other consideration. 

SS This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the enst- 
ern section of the country, it is thoroughly National in its char- 
acter and Internutional in its circulation, 

Its news and advertising columns bristle with announce- 
ments from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distribu- 


39 State Street, 
Rochester, N. Y. 
































Aiken, George D............ Raspberry Plants ..............-- 23 
American Bulb Company....Dutch Bulbs, Etc.............-.... 41 
American Landscape School.Landscape Architecture .......... 41 
Andrews Nursery Co........ Latham Raspberry .......... are 40 
Atkins & Durbrow, Inc...... PE EY nb cca eadbadactepes aco 41 
Atlantic Nursery Co......... ee were 23 
a a ee er General Nursery Stock............ 39 
Bobbink & Atkins........... Broadleaf Evergreens, Etc........ 23 
Bridgeport Nursery ......... General Nursery Stock........... 26 
Obs Wea csccncion ee A Pe ee eer ee ee 40 
Burr & Company, C. R...... General Nursery Stock........... 40 
Canterbury Nurseries ....... ID hic eke ccwsne acsecsscsee 39 
Champion, & Son, H. J...... -General Nursery Stock........... 40 
Chase Gag Ce. <.cccccccece JEL cete-cee sceuaeewa ees cenmens 22 
Chase Company, Benjamin...Nursery Labels .............++++- 24 
Cole Nursery Co............ Hardy Nursery Stock............- 39 
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Conigisky, B. F........0- --»-Catalogues, Circulars ............. 41 
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BOUT EY wccevcscescece -Growers of Young Stock.......... 23 
fo eer SE EE wm oS cc dcesincceeccusces 43 
Ferndale Nursery .........- BOND 6c kc cdiscsictivesccecsnee 23 
Fleu, Jr., Conyers B........ TE TE: cc-ee sews cecsncunseees 37 
Franklin Forestry Co........Evergreen Trees..............+-+- 23 
Garden Nurseries .......... Flowering Cherries and Crab..... 24 
Geraghty & Son, John....... Fruit Trees and Roses............ 37 
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HMerbet Bree. ....ccccccsces Tree and Shrub Seeds............ 39 
Hill Nurgery Co., D......... Evergreen Specialists ............ 44 
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Horticultural Advertiser ....Trade Paper ..........-.-.eeeee45 39 
a eee Pe ee --eLast Word on Plants............. 38 
Howard-Hickory Co. ........ UE x accwtnaceontacenenean 40 
Howard Rose Co............ ee ae: eer Seer 39 
Huntsville Wholesale Nurs..General Nursery Stock........... 43 
ligenfritz’ Sons Co., |. E....Fruits and Ornamentals.......... 43 
Independence Nurseries ....Water Lilies, Water Plants........ 24 
Jackson & Perkins......... General Nursery Stock............ 22 
Kelsey Nursery Service..... Lining Out Stock.........-..2005 41 
Kiyene, TF. .ccccoce cccc ccc VOPQTOOND Sosa sc ccccccccccccccce 23 
LaBars’ Rhododendron Nur..Rhododendrons ............-+++++ 26 
Leonard & Son, A. M........ Sereetey Teele: s..cecceccceccod ges 37 
Linville Nurseries .......... Rhododendrons, Etc. ...........++. 38 
Little Tree Farms..........Lining Out Stock...............-- 23 
Lovett, Lester C.........00- Privet and Berberis............... 39 


Monroe Nursery ......... ..-Fruits and Ornamentals........... 43 


Mosbaek, Ludwig ........... Evergreen Seedlings, Transplants. 23 
Mountain View Floral Co....Portland Roses, Peonies, Etc..... 39 
Mt. Hope Nurseries......... as bits enGheues webe ee 39 
Naperville Nurseries ....... Linine-Oet Gbeek 22... cc ccccccecs 23 
Northeastern Forestry Co...Lining-out Evergreens ........... 23 
Northwest Nursery Co...... Hybrid Rugosa Roses............. 37 
SOO, The Bene cc cseceseence Pin Oak Seedlings........... cove 
ee eee re ee 37 
Ohio Nursery Company..... EZ Plant Marteors.....cccccocces 24 
Ohio Nursery Company..... Wireless Paper Labels............ 40 
Onarga Nursery Co.......... Ornamental Stock ..........ccece 43 
Onarga Nursery Co.......... IE o6 pon ccc caccaeane 23 
Ottawa Star Nurseries...... General Nursery Stock............ 38 
Painesville Nurseries ....... General Nursery Stock........... 21 
Parsons Wholesale Nurseries.General Nursery Stock............ 39 
Pfund-Bell Nursery Co...... Sh MEN 664 kat Vi ghia OSes is edmen 37 
Portiand Wholesale N. Co... Seedlings ..............ccceeecees 24 
Princeton Nurseries ........ Se ED Soc oho tee skeubcboaes 41 
Process Color Printing Co...Loose-leaf Plate Book............ 41 
Rambo’s Wholesale Nursery.Smail Fruit Plants............... 40 
Ramsey & Co., L. W........ Catalogue Printers ............... 41 
Rocky Mt. Evergreen Nur. Co.Evergreen Seed ...............055 41 
Scarff’s Sons Co., W. N...... GY WOUe PUUMccness cceccvecs 37 
Schifferli Nurseries, F. E...Grape Vines, Currants, Etc....... 37 
Scotch Grove Nursery....... Lining-out Evergreens ........... 23 
Shenandoah Nurseries...... Moerheim Blue Spruce........... 26 
Simmons, C. ........+.e++e-English Boxwood, Etc............ 40 
Simpson Nursery Co........ En do uh de aewbendnudes oe 
Skinner @ Co., J. H........ Pe PE wns becuase acebes 37 
A. ccs ccedcane conc Ule CUD GID. ov csdccedeceseee 39 
Storrs & Harrison Co....... General Nursery Stock............ 21 
S-W Supply Co......... con ceteeeery PRRPMOTD csc ccccccceccess 41 
Upton Gardens ............ Se SE, ivncescetsacuesecs 41 
een ee Position by Propagator........... 37 
DE Svsccecunneiée bhedend Landscape Connection ........... 35 
Washington Nursery Co..... NE SEO MMlnec cc cevessceces 31 
Wayside Gardens Co........ «Hardy Perennial Plants........... 41 
Westcott Nursery Co........ Evergreens, Shrubs, Trees........ 40 
West & Sons, T. B......... .General Nursery Stock........... 39 
Westcroft, Gardens ......... Perennial and Alpine Plants...... 40 
Western Stoneware Co...... Garden Pottery, Flower Pots..... 26 
Westminster Nursery .......Privet, FE ergreens, Etc........... 37 
Williams & Harvey Nurs....Tree Moving Equipment.......... 43 
Williams Nur. Co., L. E.....Lining-out Stock ..........-.se0. 23 
Willis Nurseries ............ General Nursery Stock............ 24 
Wilson & Co., C. E.......... Lining Out Stock........-.seee00. 22 
Wretteee, As Biscecicce +++--eFlowering Cherries and Crabs..... 24 
Youngstown Nurseries ..... Rosa Multifiora Jap Seedlings.... 40 
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NURSERY-GROWN RHODODENDRONS 


Please Discriminati 


Nursery-grown Rhododendrons and related 
broad leaf evergreens are becoming increasingly 
popular. More dealers, each year, are turning ex- 
clusively to nursery natives. 

Again we are ready to meet maximum demand 
with over a million Rhododendrons, Azaleas, Kal- 
mia, Leucothoe, and Pieris Floribunda in our large 
Stroudsburg nursery and in our West Virginia 
and North Carolina nurseries. Due to this large 
quantity we are able to offer these native shrubs at 
attractive prices. 

We emphasize nursery-grown plants because 
they meet the needs of the largest number of per- 


sons. . Grown scientifically, with healthy root de- 
velopment, La Bar shrubs are particularly suit- 


LA BARS’ 





4 NURSERIES 








ng Home Owners 


able for individual setting. This fact has appealed 
widely to discriminating buyers. 

Although the nursery grown shrub is increasing 
in popularity, the collected plant is still a large 
part of our business, and in demand by those who 
want naturalistic effects. We meet collecting re- 
quirements with 28 years’ experience, and 200,000 
acres under lease. 

There is an ever-growing demand for the plants 
in which we specialize. The American home owner 
has come to consider beauty around the home a 
necessity. He wants it. He will pay for it. Be 
ready for the spring demand with ample stock on 
hand. Let us know promptly what your plant re- 
quirements are. We are equipped to fill on short 
notice orders for small lots or for carloads. Ask 
for free booklet. 


RHODODENDRON NURSERY 


2 Box E, Stroudsburg, Pa. 
—_ Growers of America’s Most Beautiful Native Shrubs 


—s 


1000 ACRES 











SPRING -1931 


We offer a general line of hardy 
Northern Grown Nursery Stock 











A few Specials in Carload lots 


CHERRY—1 & 2 year 

APPLE—2 & 3 year 

PEACH—1 year 

BARBERRY—12/18-18/24-2/3 

SPIREA V. H.—2/3-3/4-4/5 

HONEYSUCKLE BUSH in variety—3/4-4/5-5/6 
ELM AMERICAN—up to 2 inches 

ELM AMERICAN (Budded)—up to 24 inches 


ELM MOLINE—up to 23 inches 
These American Elm budded and Moline have 
been given extra space in the row and were 
transplanted four years ago. A fine select lot 
of trees perfectly straight. 

NORWAY MAPLE—up to 13 inch 


SOFT MAPLE—up to 34 inches 


C. M. HOBBS & SONS 
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BRIDGEPORT, INDIANA 


Established 1875 
LARGEST NURSERY IN 


INDIANA 
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“LAKE’S” 


MOERHEIM BLUE SPRUCE 


(Picea Pungens Blauca Moerheimi) 
can rightfully be called the leader of the Blue Spruces. 


It is a more perfect and symmetrical grower and has 


a more intense blue color than the other varieties of 
Blue Spruces. And the Prices are no higher. 


We have a large stock to select from, sizes from 
3-34 ft. to 5-54 ft. 


Your inquiries will be greatly appreciated. 
SHENANDOAH NURSERIES 


SHENANDOAH, IOWA | 


GARDEN POTTERY 
and 
FLOWER POTS 














Live Nurserymen are making good profits and more 
friends by showing art and garden pottery. The “Monmouth” 
line is the most complete and best selling line of Bird Baths, 
Gazing Globes, Sun Dials, Lawn Vases, Oil Jars, Strawberry 
Jars, Frogs and other Lily Pool decorations. Flower Vases 
in fifty or more different sizes and shapes. Beautiful glazes 
in turquoise and apple greens, rich blue, black, yellow and 
other attractive combinations. Our line of red pots for 
growers in all sizes used by growers nationally known as the 
“Cardinal Brand” are in a class by themselves. Let us send 
you our catalog of “Monmouth Pottery” with prices and 
discounts. 


Now is the time to place your order for Garden Pottery. 


WESTERN STONEWARE CO., Monmouth, Ill. 


Largest Pottery manufacturers in the United States 























—— 
oe 
































American Nurseryman 








(Reg. U. S&S Pat. Off.] 


The Chief Exponent of the American Nursery Trade 


National Journal of Commercial Horticulture 


Entered September 6, 1916, at Rochester, N. Y., Post Office as second-class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 





Vol. LIII 


ROCHESTER, N. Y., JANUARY 15, 1931 


No. 2 





N. Y. Nurserymen Strongly Oppose Competition 


Caused by State Production of Nursery Stock for Highway Planting—Bill Railroaded 
Unknown to Trade—Governor Refuses to Grant Hearing 


Eighteenth annual convention of the New 
York Nurserymen’s Association was held 
Jan. 8-9 at Hotel Seneca, Rochester, N. Y. 
President Paul V. Fortmiller, secretary 
Jackson & Perkins Co., Newark, N. Y., out- 
lining the work of the committee on legis- 
lation, said that more satisfactory con- 
ditions in regard to regulations affecting the 
use of ferrets and the extension of the open 
season for rabbits from Jan. 31 to March 31 
had been obtained. Damage by rabbits to 
trees in Nursery rows had been extensive. 


Of particular interest to Nurserymen gen- 
erally is the work of the association officers 
in endeavoring to obtain discontinuance of 
. the practice on the part of the State of New 
York of growing Nursery stock for planting 
on the state highways in direct competition 
with commercial Nurserymen. Last year a 
special bill was introduced in the legislature 
by Assemblyman Allen of Dutchess County, 
appropriating $14,000 for establishment at 
Pawling, in that county, of a State Nursery 
for production of trees to be planted on the 
state highways. Late in the session this 
bill was rushed through both houses before 
Nurserymen learned of it. A hearing before 
the governor was refused and the next day 
he signed the bill, in the face of the tele- 
grams, telephone messages and letters from 
Nurserymen of the state. The governor re- 
sides in Hyde Park, Dutchess County. 


President Fortmiller and other members 
of the Nurserymen’s association last fall 
visited the state Nursery thus provided for 
and found that the authorities had estab- 
lished a planting of Nursery stock for the 
purpose which was on good ground and had 
made fair growth but had not received the 
attention commefcial Nurserymen give to 
their stock. “We are all in favor of road- 
side planting,” said President Fortmiller, 
“but production of trees for the purpose is 
a technical business and the commercial 
Nurseries can produce better trees for less 
money. Besides, the state government is 
usurping the rights of commercial Nursery- 
men, using the money of taxpayers (includ- 
ing taxpaying Nurserymen) for the purpose. 
For the coming year funds will again be ap- 
propriated to continue the work. Naturally 
we cannot now ask withdrawal of the pro- 
ject so far as it has gone; but we can and 
shall ask that the work be not continued 
beyond the first fiscal year and that com- 
mercially grown stock be used instead.” 

The association provided for a committee 
to take the matter in hand. The president 
named: A. N. Christie, chairman; William 
Pitkin and W. J. Maloney. 

Practical suggestions on advertising were 
presented in an address by Ed Wolff, treas- 
urer, Hughes Wolff & Co., Rochester, adver- 
tising agents. 

“The Charm of Little Gardens” was the 
subject of an illustrated lecture by Herbert 
W. Gleason—an especially appropriate pro- 
gram feature in view of interest on the part 
of the planting public which is making 


strong demand upon Nurserymen for ma- 
terial and special information as to its use. 

Of direct practical value was the address 
by Louis S. Schwartz, secretary-treasurer 
Goodwear, Inc., Chicago, on “Methods We 
Have Employed to Assist Our Salesmen Dur- 
ing Business Depression.” This was lis- 
tened to with special interest. 

J. H. Nicolas, Newark, N. Y., discussed 
“The Rose and Its Uses,” giving some new 
ideas. Problems of Nursery stock produc- 
tion discussed by State Agl. Commissioner 
Berne A. Pyrke; presentation of “Plans and 
Accomplishments of the State Dept. of Agri- 
culture” by Harold B. Tukey and informa- 
tion on Nursery courses at Cornell Univer- 
sity by Prof. R. W. Curtis were other practi- 
cal subjects. 

Membership committee report listed 70 
active and 17 associate members. Commit- 
tees appointed; Nominations, Don Williams, 
P. H. Farber, C. J. Maloy. A. A. N. Market- 
ing committee names, C. H. Perkins, D. E. 
Williams, Charles McNair. Necrology, 
Ralph T. Olcott, Spencer Knight, Clarence 
Perkins. 

Progress on consideration of mechanics 
lien law extension was reported. 

Largely through the indefatigable activity 
of Prof. Curtis and Prof. Hunn in charge of 
Nursery courses at Cornell University, both 
of whom addressed the convention, much 
valuable information relating to this impor- 
tant source for procuring trained men for 
practical Nursery and landscape work was 
presented. Prof. Curtis explained in detail 
a typed schedule of the activities of the De- 
partment of Ornamental Horticulture at the 
Ithaca, N. Y., institution and Prof. Hunn 
was kept busy throughout the two days of 
the convention describing with the aid of a 
graphic display of photographs and dia- 
grams just what the students were doing in 
the way of field work in connection with 
class room instruction. Nurserymen will do 
well to visit the college and note the pro- 
gress made. Capable graduates are being 
placed to mutual advantage. Much of the 
educational time of former days is being 
saved. 

Some members of the Nurserymen’s asso- 
ciation expressed disapproval of the prac- 
tice by the school authorities of selling sur- 
plus Nursery stock produced in regular 
course by the students. Prof. Hunn ex- 
plained that lack of adequate appropriations 
by the state for needed buildings and equip- 
ment would have greatly hampered the 
school work and prevented fulfilment of 
promises to students, were it not for the 
the Nursry stock produced. The amount 
which has been received has not been large, 
but it has greatly helped in the predicament. 
Special appreciation of what the Nursery- 
men have done to aid in procuring such ap- 
propriations as have been made was ex- 
pressed. Prof. Hunn intimated that were it 
not for such sales as the school has made 
it would have been advisable for the school 
authorities to call upon the trade for further 
appropriation aid. The Nurserymen realize 
that what the school is doing is of direct 


benefit to the trade; but it was suggested 
that much of the Nursery stock produced 
by the students in practice might be planted 
in various portions of the college grounds. 
Prof.’Curtis said that is exactly what it is 
planned to do, now that a landscape man to 
superintendent such work has recently been 
secured. 


Upon motion by Charles H. Perkins the 
following members were named as repre- 
sentatives of the association on the A. A. N. 
Marketing Development Committee: Paul 
Fortmiller, R. T. Brown, Horton Bowden, W. 
J. Maloney, E. H. Costich, J. T. Clark and 
L. W. Hall. 

The following officers and committeemen 
were elected: President, C. W. McNair, 
Dansville. vice-president, R. T. Brown, 
Queens Village; James Kelly, Dansville; D. 
C. Brown, Rochester; D. B. Belden, Fre- 
donia; Horace Hooker, Rochester. Sec’y- 
Treas., C. J. Maloy, Rochester. Executive 
committee, Paul Fortmiller, chairman, New- 
ark; P. I. Allen, P. H. Farber, L. C. Brown, 
E. H. Bowden, Geneva. Representatives at 
the A. A. N. convention in Detroit: Paul 
Fortmiller, D. E. Williams. 


Resolution on State Competition 

The following resolutions on state com- 
petition with Nurserymen in the matter of 
highway planting were adopted: 

Whereas, the New York State Nursery- 
men’s Association is thoroughly in favor of 
a program of highway ornamental planting 
by New York State, and 

Whereas, the growing of ornamental trees 
and shrubs is a highly technical business, 
and 

Whereas, Nurserymen throughout the 
country and in New York State have sub- 
stantial sums of money invested in land and 
equipment, and 

Whereas, the facilities of the Nurseries of 
New York and other states are entirely suf- 
ficient to accommodate the demand for their 
products, and 

Whereas, during the spring of 1930, in 
spite of state-wide protests of Nurserymen, 
the Legislature of New York State passed 
and the Governor of New York State ap- 
proved a special appropriation bill (Assemb- 
ly Bill Introductory No. 1999, Print No. 2326) 
and thereby established a State Nursery in 
Dutchess County for the purpose of growing 
quantities of ornamental shade trees, be it 
therefore 

Resolved, That the New York State Nur- 
serymen’s Association in convention as- 
sembled in Rochester, N. Y., Jan. 9, 1931, 
(while approving an appropriation sufficient 
to permit the care and cultivation and the 
bringing to maturity of the trees now plant- 
ed in the Dutchess County Nursery) does 
hereby vigorously protest against any 
further appropriation providing for an ex- 
pansion of this Nursery program, branding it 
an unwarranted invasion by a state into a 
business field now honorably and economi- 
cally occupied by private enterprise. Be it 
also 

Resolved, that copy of this resolution be 

(Continued on Page 35) 
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Illinois Nurserymen In Fifteenth Convention 


Highly Advantageous Facilities Both As To Assembly Quarters and Exhibit Space— 
Latter Was Pronounced Unequaled by Any Previous T rade Event 


Illinois Nurserymen’s Association was 

held Jan. 14-16 at Hotel Sherman, Chi- 
cago, President Henry C. Klehm presiding. 
The assembly was in the ballroom directly 
adjoining an unusually large exhibit hall, 
the whole constituting the finest and most 
advantageous settings for the purpose that 
has been afforded at any Nurserymen’s con- 
vention anywhere in the country at any 
time. This fact was commented upon again 
and again by all present. High praise was 
accorded Chairman Ernest J. Kruse, Wheel- 
ing, Ill., Nurseries, chairman of the exhibit 
committee, one of the most faithful workers 
in the state association whose persistent ef- 
forts in time and energy made possible such 
pronounced success. He was the prime fac- 
tor in moving the assembly place and exhibit 
space from the second floor of the hotel to 
the mezzanine floor where ample accommo- 
dations were available. His accomplishment 
is outstanding in that from now on the 
scope of the exhibits feature of this out- 
standing annual event in the Nursery trade 
will be unrestricted. The exhibits at the Il- 
linois Association convention have long ex- 
ceeded in character and extent those of any 
other Nursery trade convention. 

This educational feature is one of the 
main attractions of the Illinois convention. 
This year exhibitors took full advantage of 
the unusual opportunity. The association is 
to be congratulated upon making arrange- 
ments whereby this combination of grand 
ballroom assembly and adjoining exhibit 
hall space will be available for succeeding 
conventions of the organization. 


PRininois x annual convention of the 


The Program 


Following the invocation, the address of 
President Klehm was delivered. Treasurer 
Robert B. Bryant was presented. 

The first formal discussion of a trade 
topic was made by three speakers, Clarence 
Siebenthaler, Dayton, O.; William A. Na- 
torp, Cincinnati, O., and Walter W. Hillen- 
meyer, Lexington, Ky., on the subject, “Sum- 
mer Planting and the Latest Trend in the 
Nursery Business.” Some years ago Mr. 
Hillenmeyer directed the attention of the 
trade to experiments his concern had made 
in this line of work. So ‘successful were 
they that others immediately took up the 
matter and each year since progress reports 
have been made as still more Nurserymen 
adopted the idea. At this convention fur- 
ther progress was reported and much in- 
terest therein was expressed. 


Educational Director C. E. Cary, National 
Home Planting Bureau, Davenport, Ia., de- 
livered an informative address on “Market 
Development,” uppermost in the minds of 
the trade. He reviewed recent accomplish- 
ments and outlined plans for the immediate 
future. Prominent among forthcoming ac- 
tivities is the plan for a series of ten-minute 
radio addresses as outlined in the columns. 

“Better Service for Illinois Nurserymen” 
was the subject of an address by Phil S. 
Haner, superintendent Division of Plant In- 
dustry, Illinois Dept. Agr., Springfield, Il. 
Mr. Haner is a dirt farmer from Taylorville, 
Ill. His close cooperation with Illinois Nur- 
serymen marks him as one of the best 


friends of the trade. It has been a pleasure 
for Nurserymen to deal with his division. 
He outlined features of his duties and 
showed how state regulations can be ad- 
ministered with least friction to commercial 
activities. 

After the annual luncheon and a business 
address, Harry F. Dietz, Columbus, O., dis- 
cussed “Treatment and Control of Insect 
Pests in the Nursery, Particularly Red 
Spider.” This was followed by an address 
by Dr. A. S. Colby, Urbana, Ill., on “Horti- 
cultural Observations in the British Isles.” 
Two other addresses closed this part of the 
program. “Elm Wilt” by L. R. Tehon, Ur- 
bana, Ill., and “Cooperation Between the De- 
partment of Conservation and Illionis Nur- 








MILES W. BRYANT, Princeton, III. 


serymen,” by Director Lewis B. Springer. 
Dept. of Conservation, Springfield, Ill. 

On the morning of the third day the busi- 
ness session disposed of committee reports, 
unfinished and new business and the elec- 
tion of officers. In the afternoon the di- 
rector of the Nurserymen’s National Pub- 
licity Campaign, L. W. Ramsey, addressed 
not only the Nurserymen but also members 
of the garden clubs of Illinois on “The Gar- 
den Movement.” It was an unusual treat 
for all because of Mr. Ramsey’s wide ex- 
perience in garden development. He is a 
graduate landscape architect and the author 
of books on gardening presenting the practi- 
cal features thereof. 

The convention attendance was represent- 
ative of the trade as usual. 





Exhibits 


D. Hill Nursery Co., Dundee, Ill—An un- 
usually attractive display on a large scale of 
evergreens, featuring Hills Silver, Moon- 
light and Blue Moon junipers. This exhibit 
represented an ideal way of displaying to 
excellent advantage the stock in pyramided 
benches temporarily planted in ornamental 
rows showing the individual plants in com- 
parison. Framed in illuminated canopies 
were individual specimens of the tree juni- 
per named above, the name in each case 
artistically placed at top of canopy. The 
Hill exhibit space occupied the central posi- 
tion facing the exhibit hall entrance. Though 
it was scarcely needed to attract instant at- 
tention a transparency above the exhibit 
flashed continually on a blue glass back- 
ground the announcement “Hills’ Ever- 
greens.” Full advantage had been taken by 


the Hill Company of this year’s exhibit 
facilities to work out an artistic setting 
which heretofore crowded space prevented. 
Under present arrangement exhibitors in the 


large, high-ceilinged massively pillared hall 
could make uniformly attractive showing of 
their products. At the beginning of the con- 
vention exhibitors made reservations for 
space at the 1932 convention. 

Jackson & Perkins Co., Newark, N. Y.— 
Large display of evergreens mainly in 
dwarf varieties; also rose bushes. 

Naperville, Ill., Nurseries—Evergreens in 
variety, balled and potted, and shrubs. 

Mount Arbor Nurseries—Trees, shrubs, 
evergreens, and fruit tree seedlings. This 
notice was prominently displayed, the head 
of this concern being chairman of the A. A. 
N. standardization committee: “This stock 
is graded according to the specifications of 
the standardization committee of the A. A. 
N.” 

Willis Nursery Co., Ottawa, Kan.—Trees 
and shrubs, specializing in Ibolium privet, 
Buddlea farquari, Euonymus vegetus color- 
ata. 


Onarga, Ill. Nursery Co.—Shrubs, roses 
and evergreens. 
Kelsey Wursery Co., St. Joseph, Mo.— 


Specimen evergreens, fruit and ornamental 
trees and shrubs. 

Fraser Bros. Nurseries, Birmingham, Ala. 
—Fine showing of specimen varieties of 
evergreens. 

Chandler Landscape and Floral Co., Kan- 
sas City, Mo—Potted and burlapped speci- 
men evergreens. 

Wheeling, lil., Nurseries—Attractive dis- 
play of Creeping Bent Sod, Washington 
strain. 

Washington Nursery Co., Toppenish, 
Wash.—Ulmus pumila and fruit tree seed- 
lings of large caliper; featuring root-pruned 
branched seedlings in water in glass tanks 
enabling full view of the spread in growth 
attained between March and November. 
Also bottles containing seed of Mazzard, 
Mahaleb, Myrobalan grown by the company 
which is independent of French production, 
the seedlings being Oregon-grown. 

Verhalen Nursery Co., Scottsville, Tex.— 
Roses, in which the company specializes. 

Chase Nursery Co., Chase, Ala.—Large 
display of evergreens and shrubs. 

W. W. Wilmore, Denver, Colo.—Dahlia 
farms. 

B. F. Conigisky, Peoria, Ill—Catalogues, 
circulars in black and white and colors; 
large collection of horticultural views; also 
business building printing. 

Vaughan’s Nurseries, Western Springs, 
Ill.—Evergreens. 

Great Western Bag Co., St. Louis, Mo.— 
Burlap. 

Process Color Printing Co., Rochester, N. 
Y.—Loose prints in color, binders, folios. 
maps, especially for Nurserymen’s use, in 
great variety and specially produced. 

Hardie Mfg. Co., Hudson, Mich.—Spray- 
ing machines. 

George B. Carpenter & Co., Chicago— 
Twine for Nursery use. 

Armour Fertilizer Works, Chicago. 

Skinner Irrigation Co., Troy, O. 

William Byrd Press, Richmond, Va.—Cata- 
logues and plate books. 

Certified Products Co., 
food. 

Dobbins Mfg. Co., N. St. Paul, Minn.— 
Spraying Machines. 

A. B. Morse, St. Joseph, Mo.—Horticul- 
tural printers. 

Standard Oil Co., Chicago—Spraying ma- 
terial. 

Ideal Power Lawn Mower Co., Chicago. 

A. M. Leonard & Son—Pruning tools. 

Johnson & Johnson, New Brunswick, N. J. 

Brooks Lawn Sprinkling Systems, Chicago. 

Western Stoneware Co., Monmouth, Ill.— 
Garden furniture. 

Swift & Co., Chicago—Vigoro plant food. 

A. T. DeLaMare Co., New York—Horti- 
cultural books. 


Chicago—Plant 
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Unlimited Advantages for the Optimistic Man 


In the Present Year—Nurserymen’s Field Is Still Large—Small Percentage of General 
Public In Class of Actual Buyer—Suggestions 
By President Henry C. Klehm at Annual Convention of Illinois Nurserymen’s Association 


Klehm paid tribute to the earnest work 

on the part of the late President Fred 
W. von Oven, the loyal service during six 
years of Secretary Newton E. Averill and 
the fine cooperation of Secretary Miles W. 
Bryant, Program Committee Chairman F. 
J. Littleford, Exhibit Committee Chairman 
Ernest J. Kruse, Luncheon Committee Chair- 
man Newton E. Averill and the special com- 
mittee to cooperate with the Division of 
Plant Industry and State Inspection Office, 
of which A. M. Augustine is chairman. 

The coming year had unlimited advan- 
tages for the optimistic Nurseryman who 
is willing to push on a little harder. The 
field is still large and only a small percent- 


age of the general public is in the class of 
acutual buyer of Nursery stock. Probably 
the depression has been felt in the Nursery 
trade more than in many other businesses. 
This depression is undoubtedly a good lesson 
to all of us as when the embargo went into 
effect we were inclined to look on produc- 
tion of quantity instead of quality. We soon 
realized that Nurseries were springing up all 
around us. We experienced the difficulty of 
solving the problem of over-production. We 
soon were forced to limit our produce to 
quality rather than quantity in order to out- 
rival our competitor which has certainly ac- 
complished wonders in the production of 
high quality stock. This has eliminated 
poor stock from our price lists and only 
selling true to name, up to grade quality 
stock and when we will stabilize our Nur- 
sery business on this basis we will find our 
enterprise is a real business and not a spec- 
ulation. We will survive from this depres- 
sion with better distribution of sales to the 
public and keep our cost of production down 
as less stock will then go to the brush-pile. 


[ his annual address President Henry C. 


Each community of Nurserymen must ‘or- 
ganize and spread their propaganda as Nur- 
sery stock is generally classified as a luxury, 
the same as automobiles, radios, etc. They 
must wisely realize the necessity of getting 
the public interest in the once luxury that is 
now’ a necessity to the health, wealth, 
beauty and welfare of the community. 

Last year I read the following article 
which I think has done great work and I 
wish to repeat the same: Organization and 
propaganda are the two greatest factors to 
bring our ware before the public. Methods 
of advertising change but the need of an ef- 
fective appeal to the public remains the 
same. This means a fresh approach through 
the medium of roadside display and sales 
grounds, local newspapers, direct mail cam- 
paigns and many other channels. The Nur- 
seryman, having analyzed what he has to 
sell, then takes the best means of approach- 
ing his public. 

We are living in a mechanical motor age 
—the automobile plays a vital part in our 
lives in our transportation and pleasure. 
The appeal to this motoring public that 
passes the community Nurseryman’s door 
should not be overlooked. This would sug- 
gest a new appeal to the motoring public 
through effective roadside sales and display 
grounds. The Nurseryman’s most effective 
display is his Nursery grounds showing rows 





and blocks of well cared for, thrifty plant 
materials from which shrubs, evergreens, 
trees and perennials may be brought and 
displayed in a concentrated, attractively ar- 
ranged sales grounds to save the time of 
himself and his patron. The Nursery bucks 
up confidence in the product so displayed. 
Accessible and convenient parking space is 
an adjunct to such a display grounds for 
roadside sales. Not a sales ground with 
cluttered sign boards—presenting an ap- 
pearance of the filling station in the past, 
but one whose appearance is a compliment 
to the community and an asset to your busi- 
ness. It is essential that your goods be in 
such a condition that your customer can get 
immediate service and take it along with 
him in his automobile or have delivery made 
and that a cash and carry proposition can 
be accomplished without delivery. How- 





HENRY C. KLEHM, Arlington Heights, Il. 


ever, each location may group together and 
use the slogan “It is not a home until it is 
planted.” Using the newspaper as a policy 
of advertising is even more logical when it 
is possible to reach new customers by an at- 
tractive advertisement of six to ten varieties 
in your local newspaper from time to time 
stating that the garden is not complete until 
these special varieties are planted in it. 

The public’s interest in our wares still re- 
mains stimulated by a garden movement 
that is wide-spread throughout our country, 
reaching every community and city, every 
individual of wealth or moderate means. 
We, as Nurserymen, should take advantage 
of this enlivened interest in gardening and 
our product. It is a challenge to be abreast 
of the time, to know what is taking place in 
horticultural circles and garden clubs, to im- 
prove our own stock of knowledge to en- 
able us to disseminate information and to 
be able to place before the public a product 
that is improved by the recently acquired 
newer knowledge of horticulture. 

This, I think, will show a healthy develop- 
ment and should be encouraged and with 
better service, our business will see a most 
wonderful expansion in sales during the 
coming season. 

It has come to my knowledge recently 
concerning the coming Chicago World’s Fair 
in 1933 that there is to be little or no pro- 
vision made for housing or displaying ex- 
hibits of horticulture and floriculture either 
indoors or out-of-doors in landscape plant- 


ings and gardens. It seems to me this mat- 
ter ought to be of the utmost concern to our 
association and to the various florists or- 
ganizations. A World’s Fair here in Chi- 
cago, a center of horticultural and floricul- 
tural activities and interests which does not 
exhibit horticultural or floricultural products 
in an extensive way is overlooking one of 
its greatest opportunities for its success. 

May I suggest that an official committee 
be appointed to confer with the National As- 
sociation of Nurserymen, the various florists 
associations, the various garden clubs, the 
societies of Professional Landscape Archi- 
tects and the Chicago Chamber of Congress. 
So that each organization may appoint a 
committee-man or men to represent their re- 
spective organization on a general commit- 
tee to go to the men in charge of the ar- 
rangements for the Fair and learn the 
exact stand which is being taken regarding 
the horticultural and floricultural exhibits so 
that pressure may be brought to bear to in- 
duce the World’s Fair Management to give 
consideration to matters pertaining to horti- 
cultural and floricultural aspects of such a 
Fair so that our product will receive a place 
of prominence due its importance in this 
country. The Fair is to be called “A Cen- 
tury of Progress Exposition.” Can we not 
show the improvement in horticultural and 
floricultural products and their use in em- 
bellishments of landscape? I earnestly urge 
that this matter be given your serious con- 
sideration. 

I recommend that a committee of three be 
sent to the National Association of Nursery- 
men’s Conventicn when meeting in Detroit 
at which time the National Association can 
again be officially invited that its conven- 
tion come to Chicago during the World’s 
Fair in 1933. 

I also recommend that the Secretary send 
a letter of thanks to Mr. Frank Bering and 
Mr. Harlan Ware of the Hotel Sherman for 
their generosity and many courtesies, whose 
consideration has made possible our en- 
larged and more adequate convention on 
the mezzanine floor of their hotel. 

President Klehm urged that members 
show more active interest in the affairs of 
their association, so that greater benefits 
might be derived to the mutual interests of 
all Nurserymen. He expressed appreciation 
for fine cooperation on the part of all of- 
ficers and committees, with a special word 
of thanks to N. E. Averill who had served 
as secretary for six years. 


Takeo Sakata of the firm T. Sakata & Co., 
Yokohoma, Japan arrived in the United 
States Jan. 1 on the S. S. Chichibu Maru. 
Mr. Sakata plans to spend some time in Cali- 
fornia, whereupon he will travel to New 
York and call enroute on many of his cus- 
tomers. After his limited stay he will start 
for Europe on Feb. 14. Should readers wish 
to communicate with him, they may do so 
either through the office of this journal or 
through Herbst Brothers, New York City, 
representatives of the company in the 
United States. 


Louis G. Rowe, Seabrook, N. H., gladioli 
specialist, died Dec. 29 aged 50. He was 
a member of the New England Nursery- 
men’s Association. 
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‘Profit Standard In Selling Not Upheld 


Profitable Sales, Not Volume, Desirable—Lack of Follow Through One of Outstand- 


ing Failures to Successful Sales, Says Merchandising Expert 
By Robert B. Gile, Minneapolis, Before Retail Nurserymen’s Convention 


The condition of blindly going after busi- 
ness without realizing whether or not it 
can be obtained at a profit is prevalent 
everywhere. Doubtless many executives un- 
derstand the expense and difficulty entailed 
in such selling, but very few seem to appre- 
ciate just what the loss is, nor that the 
money and effort spent on plugging of un- 
profitable volume can be made to earn a 
good profit through intelligent analysis and 
effort. Unprofitable selling can be fright- 
fully expensive. In the carefully considered 
opinions of many authorities, it is the com- 
mon blindness towards volume selling that 
is keeping distribution costs in this country 
growing so fast that they eat up all the sav- 
ings through the constant improvements in 
our wondrous mills and factories. During 
the last ten years costs of manufacturing 
have been lowered greatly but the customer 
must pay as much as ever, while the manu- 
facturer makes no more money than before 
because distribution costs have expanded in 
the endless struggle to force a bigger and 
bigger volume of sales. 

The first and negative aspect of the trend 
toward profitable selling is the discovery by 
numerous concerns that it is better to sell 
one man at a profit than two at a loss. 
Analysis of customers and prospects, rather 
than acceptance of markets in the mass, 
constant criticism of costs, insistence that 
every order must pay its share of profits as 
well as cause its share of loss are the signs 
that sales executives are looking towards 
profits rather than volumes to justify their 
pay. 

The second and positive angle of the 
trend toward the profit standard is what 
may best be described as the follow through. 
It is perhaps more applicable to your own 
problems than the analysis of costs before 
selling. I refer to the development and 
usage of a thorough going and intelligent 
plan for making every profitable prospect 
become a profitable customer. For as costly 
as the lack of analysis of selling is the lack 
of completing sales that could be made is 
worse. 

As David Osborne, sales training director 
for Studebaker said recently: “A _ sales- 
man’s job is not one of glamour or mystery. 
The job is mostly a matter of doing a few 
common sense things thoroughly.” 

And one of the most important of those 
common sense things is nothing else than 
sticking to it, intelligently. The person who 
makes up his or her mind instantly that he 
or she wants any certain article and is go- 
ing to buy that article immediately without 
any change of mind or substitution is almost 
as rare as the proverbial hen’s tooth. 

As raatters now stand, 99 and 9/10% of 
all cataiugues and booklets have a very 
brief life. After two or three weeks at the 
most a large part of them become waste 
paper. At the best they seldom rise above 
the rank of advertising circulars when they 
should be your personal representatives and 
capable of selling on a respectable scale. 
They soon are lost from sight and memory 
when they should be kept and remembered. 
Any selling material that costs as much as 
a good catalogue or that has as big a sell- 
ing job to do or that represents a line of 
goods that are bought at more than one 
season of the year or that are not bought 
all in the same year should be so developed 
that it has a life long enough to do a thor- 
ough job. At a slightly increased first cost 
it is not only possible but practically cer- 
tain that your catalogues will be given a 
permanent and honored place in your pros- 
pects’ and customers’ homes and that your 
final costs can be reduced while sales should 
show a goodly rise. 





Haphazard selling is sometimes worse 
than no selling; for it costs money. 

Many of you sell through direct salesmen 
on commission. Perhaps you have thought 
my remarks had little bearing on your sell- 
ing problems. But let us look into the mat- 
ter. Principles of selling do not vary; only 
methods of putting principles into effect 
vary. The two outstanding failings in sales- 
men’s work, the two places where they 
failed to do the sensible thing to complete a 
thorough job were half their fault and half 
the fault of the house they worked for. 

The first fault was that they usually hit 
the prospect “cold turkey” when he or she 
had to be carried from a complete lack of 
interest in Nursery stock to a sale. The 
second failing I observed in Nursery stock 
salesmen was the lack to follow through. 
The percentage of people who buy when the 
salesmen call is small in every line. Unless 
you provide for an effective follow through 
all the heavy expense of the unsold calls 
made is lost; at the best some competing 
salesman coming later benefits from the in- 
terest your man has aroused. 

A little attention to getting the prospect 
interested and receptive before the salesman 
calls and a little attention to harvesting 
those almost-sales he doesn’t get should pay 
big dividends to any company courageous 
enough to take the step. It is nothing more 
than common sense applied to a difficult job. 
The prospect’s mind must go through many 
stages between first thinking of Nursery 
stock and actually buying it; it is against 
human nature to take those steps all at 
once. It is in line with human nature to 
start the prospect taking the steps before 
the salesman calls and tv continue those 
who do not buy taking the necessary steps 
after he calls. As a matter of fact, the 
biggest selling expense that is incurred by 
firms selling through direct salesmen today 
is the tremendous waste of opportunities, 
the selling cost that is a dead loss because 
it is not followed through to sales. 

Today sales expense runs rampart; that 
expense must be cut down, not blindly for 
that means giving your market to com- 
petition but critically so that every dollar 
will go where it has a chance to bring back 
several more dollars and so that a dollar 
spent will not be loss for lack of a few 
pennies to carry the sale to success. 

The profit standard in selling is a double 
standard. On the one hand study your mar- 
kets and your prospects before you sell to 
them, analyze them for profit possibilities. 
On the other hand do not cease selling short 
of the completion of the sale. There is no 
safety in business today for the man who 
takes anything for granted. 


The Sales Specialty—Something of the 
nature of sales pushers which have been ad- 
vocated by advertising and merchandising 
experts at Nursery trade conventions this 
year is advocated by the Northwest Nursery 
Co., Valley City, N. D. That concern urges 
attention of the planting public through 
Nursery salesmen, of two hybrid rugosa 
roses, of one of which a rose enthusiast 
says: “I have 41 varieties of roses but my 
Amelie Gravereaux outranks all other hardy 
roses.” 


Delivery by Truck—The Cole Nursery Co., 
Painesville, O., which is this year celebrat- 
ing its 50th anniversary, is successfully mov- 
ing large quantities of Nursery stock with 
trucks of which this company has a fleet of 
16. During two weeks 60 days ago it de- 
livered in this manner 500 big truck loads of 
stock to its customers. Elm trees 8” in 
diameter, balled, weighing three and one- 
half tons each, have been so delivered. 


Thomas P. Smith, landscape gardening 
superintendent at Little Tree Farms, Fram- 
ingham, Mass., died recently in Boston, 
aged 54. 





NEW ENGLAND | 


NURSERYMEN’S ASSOCIATION 
W. N. Craig, Weymouth, Mass., Secy. 











The twentieth annual meeting of the New 
England Nurserymen’s Association at the 
Hotel Statler, Boston, Mass., will be held 
January 27-28th. 

January 27—10 A. M. 

Informal Social and Business Gathering. 

Roll Call. 

President’s Address—Earl H. Horsford. 

Annual Reports. 

Appointment of Special Committees. 

Committee Reports. 

Discussion—“The Nurserymen’s Attitude 
for 1931.” 

Memorial address on the late Ernest H. 
Wilson of the Arnold Arboretum—Harlan P. 
Kelsey. 

January 28—9:30 A. M. 

Report of Special Committees. 

Election of Officers for 1931. 

Unfinished Business. 

“A Message to Nurserymen’—Dr. A. W. 
Gilbert, Commissioner of Agriculture for 
Massachusetts. 

“The National Publicity Campaign and 
the Progress it is Making”’—Paul V. Fort- 
miller, Newark, N. Y. 

“New and Desirable Hardy Herbaceous 
Perennials for Nurserymen” — Alexander 
Cummings, Jr., Bristol, Conn. 

“Question Box.” 

Afternoon Session—1:30 P. M. 

Address—“Deciduous Trees and Shrubs of 
Merit which Nurserymen Should Be Hand- 
ling, including Berried Material”—William 
H. Judd, Arnold Arboretum. 


Incorporations: G. O. Anderson & Sons, 
Arlington, Boston, Mass.; Winberg Orchard 
& Nurseries Co., Silverhill, Ala.; Speer’s 
Evergreens, Minneapolis, Minn. 


Tree Preservation—The 50th anniversary 
of the establishment of the Davey Tree Ex- 
pert Co., Kent, O., Dec. 28 was marked by a 
radio address by President Martin L. Davey 
in which he said: “Perhaps the greatest 
motivating influence in the life of John 
Davey was the fact that he loved all nature 
and especially the great stalwart trees. To 
him they were friends, beautiful living 
things, not like humans, of course, but just 
as much alive, more lasting and venerable 
than the ordinary type of friends. He re- 
garded them as essential elements of the 
divine plan, entitled to intelligent care and 
worthy of preservation. He loved trees for 
their utility, their indispensable service, and 
their majestic beauty.” 





IMMEDIATE DELIVERY 





“BOSKOOP” — 2st) Bu, 
“BOSKOOP” — "5, Srugstates 


“TONKING” STAKES 
SHADING BURLAP REED MATS 
: Write for Price-List 
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SIBERIAN or CHINESE ELM 


(Ulmus Pumila) 


Genuine Hardy North China Strain 


This remarkable shade tree, 
fast growing and beautiful, is 
now available in large sizes as 
listed below, also in fine heav- 
ily calipered seedlings. 





“The picture tells the story.” 
Here they are. You can tell by 
the view of the block and the 
specimen below, the kind of 
stock we are prepared to de- 
liver. 


Thoroughly Matured. Your 
trees will be spring dug. We 
usually start digging the latter 
part of February, so will be . m= é' a 
able to place your trees at des- Notice the wide spacing, rows 5 ft. apart, trees 3 ft. apart in the rows. Good straight 


° ° stems and plenty of room for head and root development. Photo Oct. 18, 1930 
tination when you want them. 











Grade Perl0 Perl00 #£=Per 1000 
0 ae $30.00 $275.00 

aaa 225.00 $2000.00 
7 6 ere 175.00 1600.00 
og 17.50 135.00 1250.00 
NE 45a gis Gein okra 15.00 100.00 900.00 
TE a a ee oh eee 10.00 75.00 600.00 
Ne ans 7.50 50.00 400.00 
DPR: ins sche bneeeedckeeh 6.00 35.00 300.00 
EE: cdc gas bus ch due a owe 5.00 25.00 200.00 
ial bagasse 2.00 15.00 120.00 


SIBERIAN ELM SEEDLINGS 


100 1000 10M 
rer ere $5.00 $35.00 $300.00 
SS CE OD. no ons cawes Caled 3.50 25.00 200.00 
oO ft * Le Perr 3.00 20.00 150.00 
ge i er ee 12.00 80.00 





Remember us also for Birch, Cutleaf Weeping 
and European White, Flowering Crab, Norway 
and Schwedleri Maple, Variegated Box Elder, 
Red Flowering Thorn, Camperdown Weeping 
Elm, Tea’s Weeping Mulberry, Fruit Tree Seed- 
lings, etc. 





For prompt order we can give you carload rates 
to some nearby distributing point. 


Washington Nursery CQ 


TOPPENISH, WASH. nomi tant teen 
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CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 

Featuring the Nursery Trade and Plant- 
ing News of American and foreign activities 
as they affect American conditions. Foster- 
ing individual and associated effort for the 
advancement of the Nursery and Planting 
Industry. 

Absolutely independent. 


OFFICIAL JOURNAL 
ASSOCIATION OF NURSERYMEN 
rage eae Organization in the Trade 


ILLINOIS STATE NURSERYMEN’S ASSOCIATION 
Leading State Nursery Trade Organization 








Published Semi-Monthly by 
AMERICAN FRUITS PUBLISHING CO., INC. 
39 State Street, Rochester, N. Y. 





RALPH T. OLCOTT, Pres. and Treas. 
Phones:—Main 5728. Gleenwood 760 
Chief International Publication of the Kind 





SUBSCRIPTION RATES 


One Year, in advance - - - $2.50 
To Foreign Countries and Canada - 3.00 
Single Copies - ~ - - o 20 








ADVERTISING RATES on Application 

Advertisements should reach this office by 
the 10th and 25th of the month previous to 
the date of publication. 





ROCHESTER, N. Y., JANUARY 15, 1931 








FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


HE FIRST Nursery trade paper in 

America was established in 1893, as 

long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclusive 
direction of Ralpt T. Olcott, of Roches- 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on broad and un- 
trammeled lines. 


“The dean of Nursery Trade Journal- 
ists..—John Watson. 








A Policy Roundly Echoed 

“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they 
report what they see, serve no mas- 
ters, fear no groups.”—Time Maga- 
zine. 








Sound Distribution 

“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”-—Charles Ault, Auburn, Me. 


BOUGHT ON MERIT 











The circulation of the “American Nursery- 
man” is bought by readers solely on editoiral 
merit. 
Cut rates, “clubbing,” 
ferred payments are not used. 
subscription in arrears. 


It is never sold through schemes. 
premiums and de- 
It carries no 


The Mirror of the Trade 





A MODEL CONVENTION PROGRAM 

Copies of the printed programs for the an- 
nual conventions of the Illinois Nursery- 
men’s Association have long constituted a 
model of convenience, systematic arrange- 


ment, essential information and artistic 
form. Its size, 4” x 9” is convenient for the 
pocket. The current issue, for instance, pre- 


sents the convention program on five pages. 
including brief sketches of the activities and 
portraits of the principal speakers. The as- 
sociation’s code of ethics is prominently dis- 
played, as usual. Lists of officers and com- 
mittees contribute to useful ready-reference 
information, as do also lists of active, as- 
sociate, allied and honorary members, a 
total of 182. Exhibit arrangements are 
specially featured. To N. E. Averill, who 
was long secretary of the association, is 
regularly delegated the work of procuring 
the features and arranging the schedule. 
He has been ably assisted by F. J. Littleford 
and officers and members generally. 


Large Portion in Private Hands 

Editor American Nurseryman: 

This whole question of state-grown trees 
is a serious one to the Nursery trade. 

Where state Nurserymen’s associations 
have been able to work with the Forestry 
Department, as in the Nebraska plan, and 
secure their cooperation, it will work out 
splendidly for all concerned; but in many of 
the states, (I speak particularly of Pennsyl- 
vania) the question of state forestry trees 
has gotten entirely away from state forestry 
and for several years now, a large propor- 
tion of the trees shipped by the state Nur- 
sery have gone into private hands. 

ANDORRA NURSERIES, INC. 
J. H. Humphreys 


Inquiry for Certain Pines 
Editor American Nurseryman: 

Does there exist in any of the northern 
states (eastward of the Rocky Mountairs 
along Canadian border) any garden, park 
or Nursery that is known to have in its 
stock the old trees of the American nut 
pines (enumerated below) planted either as 
ornamentals or for the sake of curiosity, 
etc.: Pinus Sabiniana, P. edulis, P. macro- 
carpa, P. ostersperma, P. Sarryana, P. 


monophylla. sr ie 


Warsaw, Poland Plant Breeder 


[Can any reader supply the information 
desired? Prof. J. A. Neilson, Michigan 
State College, East Lansing, Mich., states 
that Morley Honey, Abbottsford, Quebec, 
Canada, has a good specimen of Pinus kor- 
ensis, and Prof. Neilson believes there are 
a number of these trees growing at the Cen- 
tral Experimental Farm, Ottawa, Canada. 
He suggests communication with Director, 
Arnold Arboretum, Jamaica Plains, Boston, 
Mass.; Director, Morton Arboretum, Lisle, 
Ill.; Dr. N. E. Hanson, Brookings, S. D.; 
Dr. W. T. Macoun, Central Experimental 
Farm, Ottawa, Canada; Chief, Forestry De- 
partment, Washington, D. C.—Editor.] 


Turning Surplus to Shortage—‘‘One of 
the most successful and progressive Nur- 
serymen in the Northwest defined Nursery 
service as being ‘full horticultural informa- 
tion’ and he requires each of his salesmen 
to be thoroughly informed. 

“If all this were done, the apparent sur- 
plus would soon become a shortage in many 
items.”—C. H. Andrews, Faribault, Minn. 


Why It Is Not Discussed 


Editor American Nurseryman: 

The Nebraska Plan of cooperative re- 
forestation between the Nurserymen and 
State Extension Department of Nebraska 
has been working very satisfactorily for 
several years and has been discussed before 
various conventions at different times dur- 
ing the last three or four years. I recall 
that it was explained to the American Asso- 
ciation in Denver by our state forester and 
has also been discussed before quite a few 
of the state associations such as South and 
North Dakota, Iowa and, I believe, also be- 
fore the Western Association and the 
Northern Retail Association. 

There is no reason for it not being dis- 
cussed and taken up more than it is, as a 
trade association activity, excepting that in 
the past the Nurserymen have not under- 
stood the nature of this plan and have not 
welcomed its appearance on the program 
especially in states where the best of co- 
operative spirit does not exist between the 
Nurserymen of the state and the horticul- 
tural and forestry departments of the state 
institution of learning. 


Here in Nebraska there are comparatively 
few Nurserymen altogether, and only about 
four that grow stock that can be used by 
the state in the reforestation plan; and we 
have simply gotten together and agreed to 
agree in every way; and this together with 
the fact that we have a state forester who 
is fair and square in every way has made 
the way easy for us. 

VERNON MARSHALL, 
President, Western Assn. Nurserymen 
Arlington, Neb. 


Editor American Nurseryman: 


Please advise as to the publication office 
of the Journal of Heredity, the Jan. 1929 
issue of which contains an article “The Best 
Orange of the Far East” by Prof. T. Taneka. 

Do you know when Prof. H. J. Webber’s 
book on “Citrus” will be published; also 
Prof. Powell’s book, “The Citrus Industry 
of Africa.” 

Can you supply list of books by Prof. 


Taneka? 
R. H. FULLER 
Queensland, Australia 


[Journal of Heredity is published in 
Washington, D. C. Dr. Herbert J. Webber, 
Citrus Experiment Station, Riverside, Cal., 
has in preparation a book on citrus fruits, 
to which Walter T. Swingle, physiologist in 
charge of crop physiology and breeding in- 
vestigations, U. S. Date Garden, Indio, Cal., 
is contributing a chapter on citrus rela- 
tives. Date of publication of the book has 
not been announced. Prof. T. Taneka has 
published many articles on oranges of the 
Far East, mostly in Japanese, and mainly 
in the Japanese journal called Citrologia 
where some of the articles have an English 
summary. Prof. Taneka’s address is: Uni- 
versity Taiwan, Taikohu, Formosa, Jap- 
anese Empire.—Editor] 


Business Pushers—How can business 
progress be long delayed in face of the fact 
that, as shown by the National Automobile 
Chamber of Commerce there were produced 
in the U. S. and Canada, in 1930, 3,505,000 
motor cars and trucks; there have been reg- 
istered in the U. S. 26,718,00 motor vehi- 
cles (of which 3,518,000 were trucks) in 
a total world registration of 35,518,000. 
Persons employed in motor vehicle and 
allied lines, 4,700,000; highway and street 
expenditures, $2,200,000,000; gasoline used 
in motor vehicles in 1930, 310,000,000 bar- 
rels; crude rubber used by motor industry 
in. 1930, 686,000,000 pounds. 
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Champion Nurseries, Perry, O., will sup- 
ply shrubbery for the new high school at 
Greenwich, O. 





Beetle Traps—Traps and bait used for 
trapping Japanese beetles are described in 
Circular 130-C, 16 pp., issued by the U. S. 
D. A. 


A thriving specialty of the Coles Nursery, 
San Jose, Cal., is the sale of live Christmas 
trees, in connection with an expanding busi- 
ness in rock gardens and landscaping gen- 
erally. 


A conference to review the plant pest 
situation with respect to narcissus bulbs 
and to consider advisability of modifying 
present restrictions will be held in Washing- 
ton Jan. 29. 


L. L. Kumlein, D. Hill Nursery Co., Dun- 
dee, Ill., recently delivered an illustrated 
address on the propagation of evergreens 
at a meeting of the Toledo, O., Horticul- 
tural Society. 


Fraser Nurseries, Birmingham, Ala., 
wholesale price list announces new low 
freight rates out of Birmingham. President 
O. W. Fraser says that rains in his territory 
have been frequent and stock growth excel- 
lent. 


Nurserymen of Fort Worth, Tex., and 
Tarrant County have organized the Tarrant 
County Nurserymen’s Association; presi- 
dent, J. B. Baker; vice-pres., E. C. Traver- 
nicht; secy., R. F. McCarter. A campaign 
of newspaper and radio advertising will be 
conducted. 


The season’s greetings from Hicks Nur- 
series, Westbury, Long Island, is a calendar 


of simple form in excellent taste, bearing at 


the top a reproduction of an etching, in 
black and white, of the Church of the Ad- 
vent, Westbury—John Russell Pope, archi- 
tect; white pines by Hicks. 


Rocky Mountain Forestry Nursery—U. S. 
forest service Nursery north of Colorado 
Springs, Colo., near Monument is the great- 
est tree factory in all the Rocky Mountain 
region. Last year’s output was 1,148,275 
trees which have gone to Wyoming, Utah 
and other states and many have been plant- 
ed in Colorado. The Nursery is to be stepped 
up to an annual production of 2,000,000 trees 
by 1932. Additional land and water supply 
were purchased there this year by the gov- 


ernment. 
— 


Japanese Beetle—Dr. Lee A. Strong, chief 
of the Plant Quarantine and Control Admin- 
istration said to the House Appropriations 
Committee in Washington, D. C.: 

“We admit that there is no possibility of 
ever cleaning up the Japanese beetle. We 
admit we cannot prevent normal and natural 
spread. We are attempting to prevent long- 
distance jumps from a generally infested 
area to other parts of the country by regu- 
lating the movement of Nursery stock and 
treating Nursery stock that moves with 
soil.” 


When Stephen S. Jarrett moved his Nur- 
sery from Watsonville to Saratoga, N. Y., he 
determined upon a miniature representation 
of the Great Lakes in front of his residence 
which is regarded as an artistic as well as 
commercial addition to the fashionable 
watering place. He drew a map on the 
ground, enlarged from the family atlas, and 
now several hundred gold fish wander from 
one lake to another. The map, outlined in 
rough rock borders along the edges of the 
lakes, is complete, even to a miniature 
model of Niagara Falls and the famous 
Horseshoe Fall. In addition to the usual 
stock of Nurseries, the Great Lakes Nursery 
has. 100 varieties of succulents and rock gar- 
den plants and 50 varieties of cactus. 
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Largest Nursery in State—The federal 
government, as soon as practicable, will es- 
tablish the largest Nursery in Wisconsin, 
with an annual output of 10,000,000 trees, 
according to E. W. Tinker, Milwaukee, dis- 
trict forester. 


Blue Spruce in Texas—Notwithstanding 
the general belief that the Colorado blue 
spruce is not suited to Texas conditions 
Baker Bros. Nursery, Fort Worth, has been 
trucking specimens of this spruce from 
Colorado Springs, Colo., to its grounds. In 
several cases this variety has done well in 
Fort Worth residence grounds. 


Correct census preliminary report on re- 
tail trade in Chicago shows that 12 stores 
in that city are devoted to sale of Nursery 
seeds and bulbs, employing 40 persons, mak- 
ing net sales in 1929 to amount of $277,859, 
with stocks on hand at end of year of cost 
value of $39,676. Salaries and wages, $88,- 
569. 





Pennsylvania Apples Abroad—More than 
1,000 cars, or approixmately 60% of the 
carlot shipments of apples from Pennsyl- 
vania points this year, have been sent to the 
seaboard for export, according to D. M. 
James, fruit marketing specialist, bureau 
of markets, Pennsylvania Department of 
Agriculture. Principal buyers are: Great 
Britain, France, Germany, the Scandinavian 
Countries, and Argentina. 


For Fruit Tree Sellers—Much general 
information on the management of orchards 
is presented in a brief, popular publication 
prepared by Dr. U. P. Hedrick, Director of 
the State Experiment Station at Geneva 
and for many years in-charge of the Sta- 
tion’s fruit work. The pamphlet, known as 
Circular 52 and available free of charge to 
anyone interested in the subpect, deals with 
apples, pears, peaches, cherries, plums, and 
quinces. 


Le bon temps viendra—This is the con- 
cluding sentiment in the Greetings and 
Salutations to many friends by the Jewell 
Nursery Co., Lake City, Minn., at the open- 
ing of a new year. “May every Diurnal 
Turning bring to you a Daybreak of Prom- 
ise, a Noon of Fulfillment and an Evening 
of Repose”—a wish at the turn of the year 
based upon the experience of 62 years of 


that company’s existence. Time for 
Thinking Ahead. “There must always be 
imagining, planning, testing, computing; 


profit dimensions and tensile strength de- 
pend on Wit driven by Will.” 


The volume of business thus far this sea- 
son has been 98 per cent of what it was up 
to the same date last year, according to J. 
B. Baker, Baker Bros. Nursery, Fort Worth, 
Tex. Wholesale shipping has held up well, 
ten or twelve solid cars having been shipped 
up to early days of December. These went 
to Michigan, Ohio, New York and other dis- 
tant sections, as well as to Oklahoma and 
other parts of the Southwest. Okiahoma 
City was buying many Chinese elms. While 
sales were maintained, collections are not 
up to par. 


For Nursery Salesmen—Four-foot col- 
umns of soil taken exactly as the soil occurs 
in a Wayne County orchard will be set up 
in the joint exhibit of the Geneva Experi- 
ment Station and the College of Agricul- 
ture at the meeting of the N. Y. Horticul- 
tural Society in Rochester, Jan. 14-16, to 
show why some soils are so much more 
satisfactory for orchard purposes than 
others. The owner of the orchard from 
which these soil columns have been taken 
states that one acre of the soil on one side 
of the orchard is worth ten acres on the 
opposite side of his orchard. The exhibit at 
Rochester will show why this is true. Im- 
pervious layers of soil at varying depths 
may cause a high water table in an orchard 
which, in turn, will limit tree roots to 
shallow depths, not only injuring root de- 
velopment at’ certain periods of the year, 
but causing the trees to suffer greatly from 
lack of water during seasons of drought 
such as we have just experienced. 
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Princeton Nurseries, N. J.—‘‘Amount of 
our fall sales was 15% above that of fall 
1929.” 

W. C. Reed & Son, Ind.—‘“‘We have large 
orders for cherry trees for spring shipment.” 

Onarga Nursery Co., IIl.—“‘Sales of ever- 
greens exceeded those of fall 1929.” 

W. N. Scarff’s Sons, O.—‘Fall demand 
for small fruits plants has been normal.” 

McKay Nursery Co., Wis.—‘Fall busi- 
ness with us compares favorably with that 
of fall 1929.” 

Shenandoah Nurseries, la.—‘Fall busi- 
ness was better than we expected.” 

Sherman Nursery Co., Ia.—‘‘Business is 
as good as we make it. Let’s hit the ball!’”’ 

Aiken Nurseries, Vt.—“Our 1930 retail 
business increased about 30% over that 
of 1929.” 


Harlan P. Kelsey, Mass.—“‘One thing has 
proved up and that is that a Nursery that 
has a high grade of stock and maintains it 
will always have a good local trade to help 
out during times of depression.” 


William Flemer, Jr., N. J.—‘In re our 
statement that our fall sales were 15% 
above last year, I am citing expression 
along the same line by a prominent Pacific 
Coast Nursery concern and one by a New 
England concern. Undoubtedly there are 
other experiences throughout the country 
of similar kind. It simply shows that a 
whole lot can be done to offset hard times 
by taking off your coat and getting down 
to work.” 

Orenco Nursery Co., Ore.—“After com- 
pleting a check-up of our business Nov. 26, 
we found our fall 1930 shipments were 
greater on that date than they were up to 
Dec. 9, 1929, and we are glad to be able to 
say that fall 1929 and spring 1930 was the 
best fiscal year in the history of this com- 
pany. 

“Our continued good business may be 
attributed to our close attention to seeing 
that all stock is carefully dug, well graded 
and packed so it will reach customers in 
good condition and is shipped when custo- 
mers want it. Pleased customers bring re- 
peat orders. Considering orders booked 
now and recent correspondence we antici- 
pate another fine spring business.” 

George D. Aiken, Vt.—‘“I anticipate the 
heaviest demand for good material next 
spring that has been seen. 

“IT know of a few wholesale Nurseries 
that have been trying to make everyone buy 
Spiraea Vanhouttei and Barberry even 
though they didn’t want it, who seem to be 
up against it. But as long as we can supply 
good varieties there seems to be no limit to 
the amount of retail business that can be 
done.” 

The Remedy-—“Price cutting is not going 
to help us—that merely results in less 
money for what we sell—the remedy is 
more intensive sales effort. 

“Have a good grade of stock, get fair 
prices for it, prices that will give you a 
profit and give the buyer good value—and 
then give the customer the service to which 
he is entitled.”—-C. H. Andrews, Faribault, 
Minn. 





Say you saw it in “American. Nurseryman” 





ee ee eae ee 


34 


AMERICAN NURSERYMAN 





January 15, 1931 


No Plant That a Rosebush Could Not Replace 


Provided Color of Bloom is Not Involved—So Says An Expert Rosarian Who Adds 
That Nurserymen Have Not Helped Much in Widening the Horizon 
By J. H. Nicolas, Research Department, Jackson & Perkins Co., Before New York State Nurserymen 


Should another amendment to our con- 
stitution prohibit the use of deciduous 
shrubs and trees except Genus Rosa, our 
gardens would not be so terribly affected be- 
cause Genus Rosa is so diversified and of- 
fers such landscaping possibilities that after 
some readjustment our land would again be 
beautiful and truly “blossom like the rose.” 
Even trees could to a certain extent be re- 
placed with roses and it does not take many 
years to cover a dead tree with climbing 
roses almost to its uppermost branches. In 
fact a dead tree could be covered with 
roses quicker than a new tree grown in its 
place. I saw last summer in Kew Gardens 
of London, tall spruces, alive, covered with 
American Pillar almost to the top. Hugonis 
grafted on six foot stem makes a fairly good 
size tree with flowers of a color not exist- 
ing—to my knowledge—in small trees now 
in common use and any Rugosa thus grafted 
will make a handsome tree. The use of 
roses has no limitation and matches the re- 
sourcefulness of the gardener; there is a 
type of rose for every imaginable stunt, and 
there is not a shrub, a vine, or a bedding 
plant, that could not be replaced by a rose 
bush of some kind (provided, of course, the 
color of the flower is not involved) and 
there are many shrubs messing up our land- 
scape with their ubiquity that could and 
should be replaced by roses. Some roses 
will make 10 ft. shrubs, others will scale 
down through innumerable types and va- 
rieties to R. morletti, never higher than six 
and always in bloom like a Viola. 

The neglect of roses as shrubs has been 
for many years a subject of amazement for 
the rose student. In the mind of the people 
at large roses mean the hybrid tea and the 
rambler only; and I must say to you, gentle- 
men, the Nurseryman has not helped much 
in widening this horizon, and he is over- 
looking a good bet. The Nurseryman is not 
alone responsible for the situation; the land- 
scape architect, as a class, sorely needs to 
be educated as to the possibilities of Genus 
Rosa and it is up to the Nurseryman to do 
it. Landscape architects have their specifi- 
cations on material widely catalogued, but 
it is not enough to catalog a variety; its ap- 
propriate use should also be described. 

Perhaps shrub roses have been discrimi- 
nated against because most of them are but 
once bloomers. But why this injustice when 
we are well contented with the shrubs of 
other genera, very few of which are repeat- 
ing after their first outburst? Should we 
give up lilacs, viburnums, forsythias, spireas 
or the lovely Beauty Bush because they 
bloom but once? No indeed; but why de- 
mand more from the rose which gives us a 
greater range of colors save the blue than 
all the other shrubs put together? But even 
if the everblooming feature was a prime 
requisite, we have the sturdy Rugosa family 
which has so many types from maroon to 
yellow as to satisfy the most elaborate 
planting scheme, gracing us with a fairly 
consistent repetition. 

As to the Hybrid Tea class, misnamed 
“everblooming” or “monthly” roses, the 
most in demand, we could give. more help 
to the public in their selection, thus increas- 
ing our sales. Many catalogues are literary 
works, but when. boiled down to a quintes- 
sence what is in those verbose descriptions? 
The rose is red, possibly fragrant, the bush 
may be upright and the foliage is always 
healthy; but nothing is said about its partic- 
ular utility, habit, etc., to indicate whether 
it will meet the requirements of the pro- 
apective customer. 





The successful salesman is one who 
creates desire for his wares by showing that 
they will meet a particular need. He will 
not try to sell a tooth brush because it is 
gold mounted to a man in need of a whisk 
broom, yet both are brushes. That is what 
our catalougues are doing; and, after wad- 
ing through those lengthy descriptions, the 
gardener in need of whisk brooms will re- 
ceive a complete assortment from a baby 
toothbrush to a vacuum cleaner. We want 
to increase our sale of roses and the only 
way to do it is to show what can be done 
with roses and the proper usage of each va- 
riety we have to sell. Foreign catalogues 
are more helpful in that score and I have a 
particular one in mind from which the most 
unfamiliar beginner can select what he 
actually wants without the risk of receiving 








J. H. NICOLAS, Newark, N. Y. 


a draft horse or a Missouri mule when he 
expected a Shetland pony. 

The American amateur wants hybrid tea 
roses for any one of three purposes: cutting, 
moss bedding or garden decoration, the lat- 
ter meaning either in groups or specimens 
alone or with other genera. Some varieties 
may qualify for two usages, very seldom for 
the three. To be a cutting rose, the variety 
must be fragrant, bloom singly on long rigid 
stems and the flower be reasonably lasting. 
A bedding rose is one the habit of which is 
branching and spreading rather than up- 
right, of moderate height and fairly con- 
tinuous in bloom. Generally a bedding rose 
has too short a stem for cutting, its utility 
is in the mass production. A garden decora- 
tion variety is one that will grow to a fair- 
ly good size bush for color effect. To illus- 
trate these groups, Mme. Butterfly, Co- 
lumbia, Hadley, Etoile de Hollande are cut- 
ting varieties; Duchess of Wellington, Mme. 
Leon Paine, Mme. Ed. Herriot, Independence 
Day are bedding varieties; Radiance, Gruss 
an Teplitz, La Tosca, Lady Ursula, are for 
garden decoration. The garden decoration 
class often has cutting value which few bed- 
ding varieties have and cutting varieties can 
also be used for bedding if planted close for 
mass effect, although generally not as pro- 
ductive as the true bedding varieties. 

In temperate climates where winters do 
not compel a close spring pruning most hy- 
brid teas can be used as shrubs, and I have 
seen Mme. Ed. Herriot, Columbia, Los 
Angeles, Etoile de Holland, and many others 
in bushes seven feet high and proportionate- 
ly wide in region where the thermometer 
goes to zero every winter. There is nothing 
in the world flora that can compare with 
such shrubs for color effect and bloom pro- 
ductivity. 

Hybrid Perpetuals are unjustly neglected; 
not only neglected in use but neglected in 
treatment, probably because the American 
product is considered as a “June rose” only; 
yet if properly pruned and otherwise cared 
for, hybrid perpetuals would give a better 
account of themselves. There is no rose 
equal in beauty to a hybrid perpetual well 


grown. The hybrid perpetual has a place in 
every garden as a back ground for a hybrid 
tea bed, for hedges and among the low 
shrubbery. It is also very appropriate as 
accent in a perennial bed. I said “American 
product” purposely, because in most cases 
the American-grown hybrid perpetual is a 
degenerated product, prolific in wild wood 
and scant of bloom. The process of budding 
from one-year plants is wrong, because the 
one-year wood is seldom blooming wood, 
and budding from blind wood produces 
tremendous plants of little flowering quality. 
To produce good hybrid perpetual plants, 
moderate in wood, but prolific in bloom, 
eyes from blooming branches only should 
be used; and these, coming only the second 
year, necessitate old stock plants; but the 
quality of the product warrants it. We have 
tried it on American Beauty and after sev- 
eral years of bud selection we have a strain 
growing not higher than a Radiance and al- 
most as prolific in bloom. Going through 
the rose fields of Europe, we hardly recog- 
nize the H. P.’s as we know them in 
America. 

Polyanthas are not used enough. They 
can be put to many uses, for instance to re- 
place genaniums. They are permanent, thus 
cheaper in the long run; their reason is 
longer, because they keep on blooming for 
quite a while after geraniums have been 
rushed to shelter. Along the seashore they 
thrive where other roses suffer and I have 
seen whole gardens made of polyanthas 
only. Their color range is now nearly as di- 
versified as the hybrid tea. For beautifying 
gas and service stations, polyanthas are 
supreme and I remember while motoring in 
France last summer, stopping at a gas-filling 
station in the center of a beautiful poly- 
antha and rambler rose garden, at least an 
acre; one bed had over 500 Orleans. I also 
noticed a hedge of Kirsten Poulsen, a mile 
long and three feet high; a sight, I can tell 
you. 


Climbers and Ramblers—I purposely dif- 
ferentiate between the two: A climber is 
the large flowering type, such as Dr. Van 
Fleet, every year breaking from near the 
top of the previous year’s growth as if to 
reach a story higher, and the rambler is the 
cluster type such as Dorothy Perkins, its 
maximum height one year’s growth from the 
base and new wood coming from the base, 
not from the top. Climbers can be trained 
against a wall or building, while the ramb- 
ler should always be where it can get free 
circulation of air or fit will mildew. Uses of 
the climbers and ramblers are so diversified 
as to satisfy the wildest imagination, and it 
would take too much time to describe the 
various uses to which they can be put. 
Everybody knows the pergola with climbers 
for the top and ramblers spirated around 
the columns (as we know, the climber is 
permanent, while the rambler must be 
pruned back each year, hence it will not do 
for the top of the pergola). Summer houses, 
wire fences, walls and sides of houses, ten- 
nis enclosures, pillars, pylons, chain gar- 
lands, tree trunks, trained on the ground to 
cover and hold banks, along lily pools, etc. 
etc. The pillar is coming very important; 
stout posts, well anchored in the ground, of 
any height desired planted four or five feet 
apart along the driveway gives a beautiful 
avenue effect. A use not often seen in this 
country is a border along flower or rose 
beds; Wichuraiana or any ramblers are 
planted every five or six feet along the edge 
of the beds and the branches as they grow 
are pinned down close to edge like English 
Icy. This makes a beautiful border at all 
times, but especially during the blooming 
season and in the late autumn with clusters 
of red berries. 

A point most important for the Nursery- 
man is how he can sell more roses: 

ilst—If you have the opportunity of seeing 

(Continued on Page 35) 
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How N. Y. Inspectors Work With Nurserymen 


Director of Bureau Cites Endeavor to Administer Regulations With Least Possible In- 
terference in Nursery Practice—Chain Store Competition—Quarantines 


N the absence of Commissioner Berne 

] A. Pyrke, Dept. Agr. and Markets, Al- 
bany, N. Y., the department was repre- 

sented at the New York Nurserymen’s con- 
vention by Director B. D. Van Buren, Bureau 
of Plant Industry, who discussed Nursery 
problems from the viewpoint of the state de- 
partment. He pointed out the strong en- 
deavor of the department, through the bu- 
reau, to administer regulations in the hand- 
ling of Nursery stock so as to cause the 
least possible delay, annoyance or cost to 
commercial Nurserymen, since the bureau 
realizes the problems Nurserymen have to 
meet. 

“It is often your problem,” said he, “to 
determine what to do with generally infest- 
ed or diseased Nursery stock. Don't sell, 
ship or dispose of it in that condition. Give 
it the proper treatment to eliminate or re- 
duce the trouble, so that the trees or plants 
may be in good growing condition when of- 
fered for sale. This department might in- 
sist upon absolute freedom from certain 
pests on diseases not common or wide- 
spread, but in the main no sane man in in- 
spection work today expects 100% freedom 
from the common, everywhere present 
pest or diseases.” 

As to chain, department store and road- 
side stand competition Mr. Van Buren said 
the problem is largely of the Nurserymen’s 
own making; since, if there were not Nur- 
serymen supplying this trade, there would 
not be such trade, as it is unlikely that any 
of these agencies would propagate and grow 
their own material. His bureau is requiring, 
under the agriculture and markets law, that 
such agencies apply for a certificate on a 
dealer’s application and agree to handle 
only certified stock and to file a list of Nur- 
serymen from whom such stock is bought 
in this and other states. These applications 
are checked up. 

The department has been consistently op- 
posed to quarantine regulations which do 
not promise benefits much outweighing the 
probable loss by interference with the move- 
ment of commodities. In some instances 
quarantines may be literally forced upon 
the state because of federal action. In the 
case of the Japanese beetle if New York 
state had not established a quarantine cov- 
ering a specific area, the entire state might 
have been quaranantined by federal action. 
The Eastern Plant Board is giving special 
attention to need for greater cooperation in 
the interests of commercial Nurserymen. 


State Competition Resolution 
(Continut¢d from Page 27) 
forwarded to the Governor of ‘New York 
State, the Speaker of the Assembly, the 
President pro tem of the Senate, the Chair- 
man of the fiscal committees of both Houses, 
Agricultural Commissioner Pyrke and Con- 
servation Commissioner Morganthau; also 
that this resolution be spread in the minutes 
of this convention and distributed to the 

public press. 


Orenco Nursery Co., Ore.—‘Business is 
good with us and we hope it is with you. 

“We hear some people complaining about 
business being poor and talking about de- 
pression—whatever that is. If enough peo- 
ple continue that kind of talk they surely 
will bring about such conditions for we 
usually get what we continually work for 
and talk about. 

“We are living in the greatest country 
in the world and have an abundance of 
everything. Many people do not appreciate 
as they should what they have. If they 


want to see prosperity and good times they 
should watch the crowds joyriding on the 
highways and at the theatres every day and 
night at football games and other sports 
where millions of dollars are being spent.” 





IN MEMORIAM 


The following resolution in memory of Dr. 
and Mrs. Ernest Henry Wilson was adopted 
at the Rochester, N. Y., convention of the 
New York Nurserymen’s Association Jan. 9: 

Whereas: With deep regret the members 
of this association noted the death by acci- 
dent, October 15th last, near Worcester, 
Mass., of Dr. and Mrs. Ernest Henry Wilson. 
The entire world and particularly this coun- 
try has lost one of the greatest, if not the 
greatest, factor in widely extending the list 
of horticultural varieties of great value, 
through his years of exploration and his pro- 
lific dissemination of information thereon to 
the end that there is scarcely a garden in 
this country that does not contain one or 
more plants resulting from his discoveries 
in other lands. 

For almost a quarter of a century Dr. Wil- 
son had been making regular visits to Roch- 
ester because of his interest in the Roch- 
ester parks to which his work had contrib- 
uted much; and this association had en- 
joyed the signal opportunity of having on its 
convention programs this world-wide known 
keeper of the Arnold Arboretum and noted 
collector from the fartherst corners of the 
earth of plants which have greatly extended 
the field of operations of American Nursery- 
men. 

The lantern-illustrated addresses by Dr. 
Wilson on many occasions have featured 
the conventions of horticulturists in various 
parts of the country, notably during a tour 
some time ago in the interest of an in- 
creased fund for maintenance of the Arnold 
Arboretum. Upon no occasion was an ad- 
dress by Dr. Wilson more appreciated than 
at a Nurserymen’s gathering; and in partic- 
ular his appearance on a program of the 


New York Nurserymen’s Association was a. 


matter of interest to him by reason of his 
personal acquaintance with the members 
and his close connection with the develop- 
ment of the park system of the association’s 
convention city which ranked in his attach- 
ment next to the Arnold Arboretum. 

Dr. Wilson gave freely of his wide learn- 
ing and large experience, characterizing his 
talks to Nurserymen with phases of his 
fund of information which would tend to ad- 
vance their technical as well as general 
knowledge of plants of particular interest 
commercially. 

Resolved: That this association records 
its great appreciation of the counsel and 
personal acquaintance of Dr. Wilson which 
it was privileged to enjoy over a long period 
of time, coupled with profound sorrow that 
so beneficent an influence for good as was 
that of Dr. and Mrs. Wilson should be re- 
moved, while at the same time realizing the 
superior ordering of an all-wise Providence. 


Printing Art Note—The selection of color 
plates used by Chase Brothers Co., Rochester, 
N. Y., “in the printing of its well-known plate 
book, Chase Fruit and Flowers, and numer- 
ous broadsides displaying other subjects has 
been purchased by The William Byrd Press, 
Inc., horticultural printers, Richmond, Va., 
which says: “We consider this the finest 
private collection of horticultural cuts in 
America.” 

Three Credit C’s 
William C. Murphy, St. Paul, office 
manager, R. G. Dun & Co. Mercantile 

Agency, discussed the subject of 

credits at the annual convention of the 

Minnesota Nurserymen’s Association. 

He urged consideration of three im- 

portant qualifications of the applicant 

which he called the Three C’s, name- 
ly, Character, Capacity, and Capital. 

The character and capacity of the ap- 

plicant he considered to be of far 

more importance than the amount of 
capital the person might command. 

However, the Three C’s make up a 

three-legged stool and each leg must 

be strong and capable of functioning 
or the credit will fall. 


Expert Rosarian’s Views 
(Continued from Page 34) 

the prospect’s grounds, use your imagina- 
tion and show your client where he can use 
roses, and he will listen kindly to sugges- 
tions. 

2nd—“Know your onions.” Familiarize 
yourself with the habit characters and pos- 
sibilities of every variety you have to sell. 
The test and demonstration gardens of the 
Jackson & Perkins Company have been es- 
tablished for you, come as often as you can 
and get pointers. 

3rd—Advocate close planting. A rosebed 
should show roses in an unbroken stretch 
and not be a display of the gardener’s skill 
with the hoe. The average hybrid teas 
should be planted 14-16 inches apart, the tall 
kinds like Radiance may be 18-20 inches 
apart, polyanthas 12 inches apart, hybrid 
perpetuals, 24-30 inches apart. 

4th—Do not volunteer any information 
about rose troubles, black spot, mildew, 
etc.; in other words, avoid the subject if 


possible. Rose literature covers that field. 
You don’t hear an automobile salesman 
frightening his prospects with inevitable 


tire troubles, carburetor adjustment, leaky 
radiators or possible road accidents. Be 
posted on the subject so as to answer quick- 
ly and dismiss it still more quickly. 

5th—Do not be afraid to sell roses any- 
where. Hybrid teas are far more hardy 
right here than several hundred miles south 
of here because of our heavy snow, and 
enough of the base will be saved for a good 
production year after year. Do not mention 
hardiness; roses healthy in summer, will be 
hardy in winter, and if a loss should occur, 
one summer’s blooms have more than re- 
paid the original cost. 


Tree Digger Patented—Lee McClain, own- 
er of Washington Heights Nurseries, Knox- 
ville, Tenn., last month was granted a U. S. 
patent on a power tree digger and equip- 
ment that attaches to a tractor. He says: 
“With this equipment I have saved at least 
75% on cost of digging my Nursery stock, 
during three seasons. We have dug shade 
trees up to 12 and 14 feet in height with 
this machine without any mechanical injury 
to the tree.” 

hpanipgmenmaes 

Plant Patent Application—-A writer in 
Florists’ Review cites the application by the 
Three Springs Fisheries, Frederick, Md., for 
a plant patent, the subject being a pink 
waterlily said to possess unusual merit. 


Pin Oak 
SEEDLINGS 


The seed crop of Pin Oaks was 
short last year and again this year. 
Better order your seedlings now. 

We can furnish in 6-9", 9-12", 
12-18”, 18-24”. 


ARTHUR L. NORTON 
Clarksville, Missouri 


WANTED 
LANDSCAPE CONNECTION 


By man with ten years design, esti- 
mating and supervision of construction 
experience for nationally known land- 
scape firms. Also two years nursery and 
sales. Capable of organizing and manag- 
ing department for nursery company. 
Dependable and possess initiative. Age 
35, married, college trained, well refer- 
enced. Open to proposition from nur- 
sery company or landscape firm. 

Address F-170, care American Nur- 
seryman, Rochester, N. Y 
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lf Nurserymen Dispose of Stock Now Growing 


They Must Give Serious Thought to Problem of Retail Distribution—Selling to Nur- 
serymen Does Not Diminish the Supply—Over-Production 
By President W. G. McKay, at Northern Retail Nurserymen’s Convention 


Northern Retail Nurserymen’s Association 
Minneapolis, Jan. 6-8 

Treasurer’s report. 

President’s Address, W. G. McKay. 

Report Executive Committee, D. 
Mitchell. 

“Minnesota and Imported Peats,” Dr. F. 
J. Alway, Div. of Soils, Univ. of Minn. 

“Hardiness in Stock and Scion,” Dr. R. B. 
Harvey, Associate Prof. Plant Physiology 
and Botany, Univ. of Minnesota. 

“Competition Outside the Nursery Indus- 
try,’ Wm. T. Foley, Associate Editor The 
Farmer, St. Paul; discussion, Thos. E. Cash- 
man. 

“If I Were Selling Fruit Trees,” Ray P. 
Speer. 

“The Swing of the Pendulum,” E. C. Hil- 
born. 

“Organizing for Efficiency,” T. K. Kelly, 
Manager, T. K. Kelly Sales Organization; 
discussion, T. A. Torgeson. 

“National Advertising Campaign,” E. C. 
Hilborn. 

“Future Profits from Present Experi- 
ences,” C. C. Smith. 

Report of Committee on Simplified Va- 
riety List, John K. Andrews. 

Reports of Committees. Unfinished busi- 
ness. 

Banquet. Election of Officers. 


the Northern Retail Nurserymen’s As- 

sociation was another of those practi- 
cal, comprehensive and thoroughly up-to-date 
addresses by President W. G. McKay, Madi- 
son, Wis., whose heart-to-heart talks to fel- 
low workers have provided much to ponder 
and to act upon. Mr. McKay reviewed the 
activities of the association from its begin- 
ning praising the work of the pioneers upon 
which giant strides have been based and 
citing the fine spirit of cooperation of Nur- 
serymen with agencies which aid material- 
ly in advancing the industry. Special appre- 
ciation of the united cooperation of mem- 
bers in making the A. A. N. convention of 
1930 a pronounced success was expressed. 
Continuing: 

I think Nurserymen appreciate that the re- 
adjustment period through which we have 
been passing had to come. For several 
years individuals and many business men 
alike have been on a sort of a spree of ex- 
pansion without giving sufficient thought to 
what was going to happen when the break 
came; in other words, when they sobered 
up. The readjustment period is an educa- 
tional lesson, and hence profitable for us all 
and especially for the younger Nurserymen 
who in many cases are beginning to assume 
the responsibilities of conducting the busi- 
ness. 

As Nurserymen it seems that we are al- 
ways inclined to expand. It seems to be the 
nature of the average Nurseryman to want 
to keep on growing more and more Nursery 
stock regardless of whether he has an ade- 
quate sales organization or a demand for 
the stock he is growing. A year ago, in my 
brief remarks, I mentioned the seriousness 
of the subject of over-production. And I 
want to say that over-production still re- 
presents a serious problem for Nurserymen. 

Not When Bonfires Are Lighted 

It is well to remember, in this connection, 
that the proper time to consider the subject 
of over-production is not when we light our 
bonfires of surplus stock but when we are 


Te feature of the annual convention of 





planning our planting schedules in our own 
Nurseries. Before any expansion program is 
undertaken by any Nurseryman, the subject 
of retail sales should be carefully considered 
along with the subject of what the buying 
public is going to require three, five and ten 
years hence. 

Side by side with the subject of produc- 
tion must be considered the subject of dis- 
tribution. If Nurserymen are going to be 
able to dispose of the stock now growing in 
the Nurseries of this great‘ United States, 
they must give serious thought, time, and 
careful consideration to the problem of dis- 
tribution, especially retail distribution. 

Unfortunately, at the present time, I be- 





W. G. McKay, Madison, Wis. 


lieve there is too much thought given by 
many Nurserymen to the growing of stock 
with the thought that they can wholesale it 
to some brother Nurseryman. Remember 
that we are not diminishing the supply of 
Nursery stock when we sell an order to a 
brother Nurseryman. 
How Long Over-Production? 


If we continue to neglect the retail sales 
end of our business, just so long are we go- 
ing to have the over-production problem 
with us, just so long are we going to have a 
large surplus every season, just so long are 
we going to have prices below the cost of 
production, price cutting and profits so low 
as to make the Nursery business unattrac- 
tive to the young men growing up. Retail 
distribution should continue to receive care- 
ful consideration by the members of the Re- 
tail Nurserymen’s Association and by all 
Nurserymen year after year until it is 
solved. And it can be solved only through 
the medium of mutual cooperation and with 
that spirit of helpfulness which prompted 
the organization of this association. 

We are organized as the Northern Retail 
Nurserymen’s Association and we will con- 
tinue to be successful as long as we give 
our major attention to the subject of retail 
distribution. While we need wholesale Nur- 
serymen, they too have their problems; and 
as long as the present vital need exists for 
retail Nurserymen employing agents, I be- 


lieve we should concentrate our attention 
on our own specialized field. 

indiscriminate Price List Distribution 

The next subject on which I want to say 
a word is one on which I have spoken be- 
fore. As long as the criticism exists, how- 
ever, I believe the subject should continue 
to be brought to our attention. It is a most 
important subject. And it concerns the 
practice of some firms in distributing whole- 
sale price lists indiscriminately to univer- 
sities, garden clubs, municipalities and simi- 
lar organizations which are not interested in 
purchasing stock for resale purposes. Need- 
less to say, the indiscriminate distribution 
of wholesale trade lists is very injurious to 
the industry as a whole. While admittedly 
this problem is difficult of solution, here 
again a solution can be found only if there is 
pledged the wholehearted cooperation of all 
Nurserymen engaged in wholesale distribu- 
tion. The solution hinges upon the practi- 
cal application of the Golden Rule. Let’s co- 
operate helpfully in this regard for the 
mutual welfare of all as well as for our own 
welfare as individual Nurserymen. 


Why There Are Problems 

One reason why there continue to be 
plenty of problems in the Nursery business, 
I believe, is that adequate cost systems 
covering both the phases of production and 
distribution are lacking in most Nurseries. 
In my opinion, some Nurserymen sell their 
products at a loss because they have no ac- 
curate knowledge of the cost of growing 
and distributing. No good business man 
will sell seasonable merchandise at a loss 
except perhaps in extreme emergencies. He 
may, however, through ignorance of cost ac- 
counting methods, fail to charge up some of 
the important elements of cost which could 
be determined definitely if he would take the 
trouble to properly investigate the subject. 
The contined selling of goods below cost is 
certain to demoralize and eventually ruin 
any business. Hence the importance of 
proper cost accountiag methods to all Nur- 
serymen. 

Just one thing more. Through the efforts 
of the American Association of Nurserymen, 
the Bureau of Census at Washington, D. C. 
sent a special blank in 1930 to all Nursery- 
men, asking them to fill out this blank, giv- 
ing statistics on the amount of growing 
stock on hand and the amount of stock dis- 
tributed to planters. This cooperation on 
the part of Nurserymen and on the part of 
the Census Bureau should be most beneficial 
to all of us in the future. I hope, according- 
ly, that all members of this association 
filled out these blanks promptly. 


The association elected these officers: 
President, E. M. Sherman, Charles City, Ia.; 
vice-president, Bj. Loss, Lake City, Minn.; 
secy.-treas, H. G. Loftus, Minneapolis, 
Executive committee members: C. H. An- 
drews, Faribault, Minn., 3 years; C. A. Car- 
man, Hankinson, N. D. 2 years. 





C. T. Smith, president and business man- 
ager of the Smith Bros. Nursery Co., Con- 
cord, Ga., for forty-three years, was re- 
elected for his twenty-eighth year as presi- 
dent of the Concord Banking Co. 
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PUSH SALES WITH A SALES SPECIALTY 





The Choicer Hybrid 


AMELIE GRAVEREAUX 
A refined Rugosa 
Double—red—fragrant 
Blooms June ’till frost 


A thrifty dooryard rose of rose 
quality. 











Dr. J. P. Aylen, a rose enthusiast writes—“I have 41 rose varieties. 
bush which blooms from June till frost with hundreds of flowers. 


The better hybrid rugosas offer salesmen a fine specialty. 





AMELIE GRAVEREAUX 


My Amelie Gravereaux outranks all other hardy roses I know. 
It has been for seven years the wonder of this community.” 


A good rose plus a choice shrub that fits into foundation or border. 
A Sample of the Circular that Has Built Up Our Own Rugosa Sales Gladly Furnished Upon Request. 


THE NORTHWEST NURSERY COMPANY 


Rugesa Roses 


HANSA—violet red, double 


BLANC de COUBERT 
white, double 


BELLE POITEVINE 
pink, double 


DR. E. M. MILLS 
seedling of Hugonis 


RUSKIN—red 
(new Van Fleet Hybrid) 


A large 


Valley City, N. D. 





























WE ARE NOW READY WITH THE 


“Elmhurst” Elm 


Grown by us Som selected seeds from 
the Famous Elmhurst Elms collected in 
the city of Elmhurst. We have over 
200,000 now growing. 

Prices in 100 lots 


6 -8  ft..$30.00 1%-1% ..$125.00 
8 -10 ft.. 50.00 1%-2 .. 175.00 
1%-1% in...75.00 2 -2% .. 220.00 


PFUND-BELL NURSERIES 


ELMHURST, ILLINOIS 
Grown in the “City of Elms” 





WE OFFER 


CHERRY, 1 and 2 years 

APPLE, 2 years 

PEACH, 1 year 

PEAR, 1 and 2 years 

SHADE and ORNAMENTAL TREES 
APPLE and PEAR SEEDLINGS 


APPLE GRAFTS, Whole and Piece 
Roots. 


We have an unusually fine stock of 
Hydrangea Paniculata Grandiflora, 2 
to 3 feet, and 18 to 24 inches. No 
mixtures. They have been grown to 
stakes and are straight and nice to 
handle. 


Have a large supply of Spirea Van- 
houtte, 3 to 4 feet and smaller. All 
choice plants. Amoor River Privet, 
all grades. 


Let Us Price Your Wants 
In Any of the Above 


J. H. Skinner & Co., 


TOPEKA, KANSAS 









RFFS NURSERY 


Headquarters for 


Small Fruit Plants 
And Lining Out Stock 


& Grown In the Heart of Ohio 


BLAKEMORE STRAWBERRY 
(Introduced by the U. S. Dept. of Agr.) 


YOUNGBERRY 
(New Hybrid Dewberry) 
LATHAM—CHIEF—VIKING 
ST. REGIS—RED RASPBERRY 
LOGAN—The New Mosaic Resistant 
Black Cap Raspberry 


KOLKWITZIA AMABILIS 
KOREAN SPIREA—RED BARBERRY 


Send for Complete Wholesale Price List 


W. N. SCARFF’S SONS 


NEW CARLISLE, OHIO 














THE WESTMINSTER NURSERY 


Westminster, Md. 


Offers in carlots or less— 
CALIFORNIA PRIVET, 1 and 2 yr. in grades 
LOMBARDY POPLARS & ORIENTAL PLANES 
SHRUBBERY, 1) to 6 feet. 

Upwards of 750 varieties of PERENNIALS, 
excellent assortment. EVERGREENS, good as- 
sortment, large supply of Thuja Pyramidalis, 
also lining out stock from 1 and 2 year trans- 
plants in beds and field, also 2} inch pots. 

Attractive prices will be quoted. Send us 
your want list. 

















TREE SEEDS 


Send for catalog listing Tree, Shrub, 
Perennial and Evergreen Seed. Collected 
from all parts of the world. 

CONYERS B. FLEU, JR. 


6626 Ross St., Germantown, Pennsylvania 








COLLECTED STOCK 
Hardy Lilies, Cornus, Viburnums, 
Ferns and Evergreens 
Write for Special Quotations 

UDD 


Exeter New Hampehire 

























FOR 
TREES SHRUBS BULBS ETC. 


Buy Direct from Factory and 
No. Save Money 1000 








JOHN GERAGHTY & SON 
Wholesale growers of 
Fruit Trees and Roses 
22 Carter St., Geneva, N. Y. 














108. Cellelold teas with wires...” 8:38 POSITION WANTED 

iat Oe eda By 
WW 18. Paper Strap Labels ...... 1.00 EXPERIENCED PROPAGATOR 
0 gp FE fos i whew h. y ang European training. Good references. 
i J. HAAS & S0Nns F-171, care American Nurseryman, 
- Dept 136 N Orcha a Sckens Ky. Rochester, N. Y. 

GRAPE VINES, N ERY T LS 

CURRANTS, GOOSEBERRIES U R s R O O 


Specializing in the growing of these items 
for forty years. WE KNOW HOW. Let us 
quote on your requirements. 

The F. E. Schifferli & Son Nurseries 
FREDONIA, N. Y. 











LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 


Write for 88-page Wholesale Catalog 
Illustrating over 500 Hand Tools 


A. M. LEONARD & SON 


PIQUA 








OHIO 
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Is This Something New Again For Nurserymen? 


Here’s a Trade Organization President Meeting Forestry Officials’ Competition On 
Their Own Ground—Would Sell Windbreaks to Farmers—And Why 


By C. H. Andrews, Retiring Head of Minnesota Association, Fairbault, Minn. 


Right now the Nursery business is not 
suffering so much from over-production as 
from under-consumption. 

The problem of distribution is the one 
that is most imperative. 

There is not too much stock if enough 
initiative and snap is put into a vigorous 
campaign to show home-owners the advan- 
tages of 1931 model Outdoor Living Rooms 
—make the farmers realize they can save 
high-priced feed and get greater gains on 


live stock by having a good windbreak. 
—C. H. Andrews 


Force Rushed Through Advertising 
Editor American Nurseryman: 

Several times I was asked to give my 
opinion on Radio Advertising; up until No- 
vember I held back; with a new radio sta- 
tion two blocks west of our green houses, 
August Ist, we started in on a trial. New 
radio stations have to be made popular jusi 
like any other business, so I thought results 
would be poor in the beginning. But now 
we have started getting satisfactory results. 

Of course, it takes time to prepare a pro- 
gram but on account of extremely poor busi- 
ness conditions brought on by business de- 
pression last summer I decided to go heavy 
in advertising. We have used all types of 
advertising from newspapers, direct mail, 
good will creaters in many different ways. 
We believe in our share of National Adver- 
tising as this is the cheapest of all. 

Now comes the popular radio program, 15 
minutes a day from 12:45 to 1:00, talking 
about care of plants, how to arrange flowers, 


The Last Word 


on Plants is 
HORTUS 


A Concise Dictionary of Gardening, Gen- 
eral Horticulture and Cultivated Plants 
in North America. 


By L. H. and E. Z. Bailey 


A dictionary in the 
true sense of the 
word, with essential 
information on all 
of the 22,000 gen- 
era, species and va- 
rieties of ornamen- 
tal, fruit, and vege- 
table plants in cul- 
tivation in North 
America today. 
You only need to know com- 
mon plant names to use it for 
these are used throughout 
and cross-referenced to bo- 
tanical terms. 








Authorities say: 


“Such a book has a thousand 
uses.” “I do not see how the 
plantsman can do without it.” 


Just Published 


652 pages; 6%x10 inches; 35 illus.; 
fabrikoid; $10.00 postpaid from 


American Fruits Publishing Co. 


P. O. Box 124, Rochester, N. Y. 














Looking Toward June Ist 


“During the past year some busi- 
nesses have shown a loss, some have 
just about stood still, while others 
have forged ahead and shown a dis- 
tinct gain in spite of general condi- 
tions. The reason was because of 
wise economies in operation combined 
with a vigorous, courageaus sales 
policy. 

“The pendulum of business swings 
back and forth. When it’s down is 
no time to cease efforts. Indeed, that 
is just the time to exert the greatest 
effort. 

“There is plenty of good and a lot 
of money in this country and business 
would soon improve if calamity how!l- 
ing stopped and the thought and 
energy now put into that were to be 
put into constructive sales effort. 

“That would make the period clos- 
ing next June Ist one of our best 
years.”—President C. H. Andrews, 
Minnesota Association. 











how to grow them, how to use fertilizers, 
how to treat bulbs for outdoors and indoors, 
when and how to plant them, how to land- 
scape the new home, rearvange the front 
yard, what to use in our specific soil and cli- 
matic conditions, about perennials, rock gar- 
dens, lily pools, the backyard out-of-door 
living room, about gold fish for the house 
aquariums, canary birds, their care, cages, 
style and anything to make up interesting 
and instructive talks. Between talks we 
have music by talented young people such 
as piano, singing, violin music, yodling, 
readings, dialogues dedicated to customers 
and friends. 

Although more expensive than other ad- 
vertising, radio is personal contact. We 
were able to hold our al! year around steady 


RHODODENDRONS 


Kalmias, Azaleas and 
Hemlocks 


We supply only carefully selected 
plants of the above in any quantities 
and sizes. 

They are collected from the 16,000 
acré estate owned by the Linville Im- 
provement Company, which has an ele- 
vation of 4,000 to 6,000 feet. 


Spring shipments commence about 
March first. 


LINVILLE NURSERIES 


“Crest of the Blue Ridge” 
Linville, North Carolina 
L. A. and P. J. A. BERCKMANS 


Formerly of the late firm of 
P. 3. COMPANY 


GEORGIA 





AUGUSTA 








force and besides two or three extra men 
at times. Our Christmas business went 
high over the top and all our help is so en- 
thused that they want to help make our 
radio program interesting. 

If anyone enjoys the monthly radio talk 
sent us by Alice Lemon through National 
Advertising Headquarters, we surely do. I 
always have ladies read this. At first I had 
considerable difficulty with regard to what 
to talk about and how to make a program 
attractive without spending extra cash. Now 
we have our program lined up for about a 
week ahead. Everyone helping receives a 
nice plant or fern. 

EMIL MERSCHEID 
North Platte, Neb. 


Nursery Stock Importations 
During the last fiscal year importation of 
Nursery stock, mainly from France, was as 
follows, with comparison with the previous 
fiscal year: 


France 1929-30 1928-29 
ei oa ace 2,499,600 2,506,528 2,234,360 
Apricot ....... 71 60 
ee 6,662,550 6,663,750 6,610,489 
eS 1,307 4,055 
ae 15,700 17,212 25,402 
) 1,536,750 1,536,916 1,021,325 
ae 705,550 825,856 925,706 
ne seven 259,900 260,650 289,246 
CO ae 1,042,750 11,206,730 10,991,337 


Tree seeds to the amount of 88,053 pounds 
were imported, of which seeds of ornamental 
stock amounted to 40,649 pounds; largest ex- 
porter being Japan, 13,360 pounds; Austria 
10,146 pounds. New York State received 
the largest quantity of imports, 67,662 cases 
of bulbs of a total of 167,220; 8,961,671 
stocks, cuttings and scions of 23,023,384 and 
14,584 pounds of seeds. 


V. A. Vanicek, well-known Nurseryman, 
Newport, R. I., died Dec. 21 aged 65. He 
was a native of Prague, Czechoslovakia and 
was apprenticed to the Nursery business at 
the age of 14. He came to the U. S. in 1890. 
His Newport holding amounted to 180 acres. 


ORDER NOW! 


FP) 


APPLE SEEDLINGS 

APPLE SCIONS 

APPLE GRAFTS 
APPLE—PEACH 
CHERRY—PLUM 
GRAPE—SMALL FRUITS 
SHADE & ORNAMENTAL TREES 
SHRUBS—ROSES—PRIVET, etc. 


a~<=> 
Highest Quality—Prompt Service 
R I P om 





le 
a> 
Glad to furnish estimates on your 
list of wants. 
QZ? 


THE‘OTTAWA STAR NURSERIES 
OTTAWA, KANSAS 














YOUR BUSINESS ANNOUNCEMENT THE YEAR AROUND IN 


The Mirror of the Trade 


AMERICAN NURSERYMAN Read from Cover to Cover 


Will protect your interests in a medium used regularly by competitors and you need give the matter no further thought knowing that 


your sign is displayed day and night from coast to coast as Nu 


$2.50 per column-wide inch per month (TWO INSERTIONS) under yearly term. 
AMERICAN FRUITS PUBLISHING CO., P. O. Box 124, Rochester, N. Y. 


Forms close: 10th and 25th. 


tedly turn these pages in 


reference. 
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E. P. BERNARDIN 


Parsons 


Wholesale Nurseries 
PARSONS, KANSAS 


Established 1870 





























Specialties View showing a Coie 

; ncttranerortine Nursery Stock by Truck - - - 
Amoor River North Privet, 2 yr., each carrying dirt i : 

2-3 and 3-4 ft., well branched. | Sail, mating’ woisht - - - Something to Think About 
Bungei Catalpa, 44-8 ft. stems. — If itted to mak tion to fell 
we were permitted to make a suggestion to fellow nurserymen 

Lombardy Poplar, 5-6 to 10-12 ft. on this, our fiftieth (50th) anniversary, it would be to “Institute a 
Thurlow Willow, 5-6 to 10-12 ft. a Tee Service = a Customers.” 

“ A e equipment at The Cole Nursery Co. comprises a fleet of six- 
Lonicera Bella Albida, 2-3 to 5-6 ft. teen trucks. A large portion of our orders within 50 miles and 
Deutzia Pride, 2-3 to 5-6 ft. a 4 = to 350 mallee are delivered by this equipment. 

4 e advantage of having efficient truck service is reflected in the 
Forsythia Asst., 2-3 to 4-5 ft.. fact that during two weeks in November we delivered Over Five 
Tamarix Asst., 2-3 to 5-6 ft. ower y! Mammoth Truck Loads of “Everything That’s Good and 

° ° ardy” to our customers. 
Purple Wisteria, 2 & 3 yrs. We find this service meets with great favor among our customers, 
ee and that it also gives us valuable advertising. We believe nearly 
EVERGREENS—Bioctas and Jun- all ———— hye benefit from : ay system of this nature. 
° ° rhe picture shows a portion of our fleet moving Elm of 8 inch 
ipers, in good supply. e caliper with ball of dirt (Average weight 7000 pounds each). 
Early Harvest B. B. root grown EVERYTHING Large trees with balls of dirt make up a small portion of our 
ts. THAT’S GOOD shipments of “Everything That’s Good and Hardy”. 
Long list of Ornamentals in gen- AND HARDY THE COLE NURSERY COMPANY 
erous supply. ee A HALF CENTURY AT PAINESVILLE OHIO 
T. SAKATA & CO. 2-Year, Field-Grown, Budded Stock 
Specialists BROADLEAVED EVERGREENS CONIFERS 
FLOWERING SHRUBS ROCK PLANTS 
HARDY PERENNIALS HARDY VINES 
TREE & E E PD SHRUB Ask for New Price List Just Off the Press 
Office: 341 E. 72d Street S. Portland, Oregon 


HERBST BROTHERS 
42 South Street 


NEW YORK JUL. STAINER Ca 
a nterbun UY 


Largest Austrian Kilnhouses—Own Nurseries 














SPIREA VANHOUTTE We supply 
2-3 ft., 3-4 ft., and 4-5 ft. in quantities. ABIES PECTINATA, JUNIPERUS VIRGIN- eee See aan — iedien 
FRUIT TREES, GRAPE VINES, and IANA, PICEA EXCELSA, PINUS PEUCE, B. SUFFRUTICOSA 
San CEDRUS DEODARA, LARIX EUROPAEA, in sizes from 4 to 18 inches 
HYDRANGEA ARBORESCENS PINUS AUSTRIACA, PINUS SYLVESTRIS WRITE FOR WHOLESALE PRICE LIST 
18-24 in. and 2-3 ft. as well as all other kinds of seeds of CANTERBURY NURSERIES, Inc. 
HYDRANGEA PAN. GRAND EVERGREENS, PERENNIALS, Box A EASTON, MARYLAND 
18-24 in. and 2-3 ft, ORNAMENTAL TREES AND SHRUBS 
BERBERIS THUNBERGI, CALIFORNIA AND FRUIT TREES OF BEST QUALITY 
— CERESS & 6 gese WRITE FOR CATALOGUE Moxwood 
SMALL FRUIT PLANTS Coble ASU Code th and Sin wation || 





“WEST has the BEST” 


T. B. WEST & SONS LINING-OUT oe 
PERRY, OHIO FIELD-GROWN ROSES CHINESE ELM 


Wonderful assortment of Hybrid Teas, 
etc., etc., for your nursery row. 


P RIVET and BERBERIS You will use them for early Fall Sales my a J = fall 


Splendid Stock and make money. Send list for Prices. and spring shipment in sizes from 


" 3-4 ft. to 10-12 ft. Glad to quote 
Write for Special Quotations. 


LESTER C. LOVETT 
Milford Delaware 


NOTICE 


All “American Nurserymen” wishing to 
do business with Europe should send for the 


HORTICULTURAL SSvERt aE 

This is a British Trade Paper read week- FOR TRADE 
ly by all tne chief accredited horticultural CLOSING TIME: antocremments 
traders. Annual subscription to cover cost 


Cn, SS. ey Cae ne AMERICAN NURSERYMAN-—Semi-Monthly 


at Nottingham. 











special early season prices on your 
estimated wants. 














Mount Hope Nurseries 


Lawrence, Kansas 























As the H. A. is a ody trade medium, 1st of Month Issue 15th of Month Issue 
eoplicants 5 with me gy First Forms: - 23rd each month First Forms: - 8th each month 
eir catalogue or 
ovidenee tat > ll belong to the nursery or Last Forms: - 25th each month Last Forms: - 10th each month 
eced trades. Address _ If proofs are wanted, copy should be in hand previous to above dates 
tural Advertiser (1930) Ltd. American Fruits Publishing Company, P. O. Box 124, Rochester, N. Y. 











Nottingham, England al 

















Garden Pools: Large and Small—By 
Leonidas W. Ramsey and Charles H. Law- 
rence. A Macmillan production. Both 
authors are graduate landscape architects; 
their combined experience in planning and 
constructing garden pools extends over a 
period of some thirty-six years. Mr. Ram- 
sey’s experience in the active management 
of the Nurserymen’s National Publicity Cam- 
paign has given an insight into problems of 
the average home owner and it is that class 
of outdoor ornamentation that the book 
aims particularly to serve. No attempt is 
made to discuss large pools and ponds for 
great estates and parks. Mr. Lawrence for 
a number of years has written publicity and 
advertising material for a large grower of 
aquatic plants and has contributed to maga- 
zines articles on garden pools. Special ap- 
preciation of the assistance by Charles 
Tricker, son of William Tricker, to whom 
the book is dedicated. The practical nature 
of the book is indicated by some of the chap- 
ter headings: “Why a Pool,” “Type Loca- 
tion, Construction,” “Growing Aquatic 
Plants,” “Selections for Pool Margins and 
Backgrounds,” “Cultural Requirements,” 
“Interesting Pets for the Pool.” Pictorially 
the book should cause desire to construct 
a garden pool at earliest opportunity. There 
are 28 half-tone engravings and 13 draw- 
ings; so that the reader may start right in 
with detailed construction plans and views 
of the finished work. The book certainiy 
shows how to use water attractively in tne 
home grounds and the amateur’s needs are 
fully anticipated. Postpaid $2.50. Roch- 
ester, N. Y.; American Fruits Pub’g Co., Inc. 





Palms, Bamboos, Guavas, Citrus—In 68 
pages the Armstrong Nurseries, Ontario, Cal., 
presents the Fortieth Anniversary Edition 
of its annual catalogue. At the outset the 
reader is introduced anew to a series of 
select citrus and sub-tropical fruits—the 
avocado, cherimoya, papaya, passion fruit, 
queensland nut, loquat, carob, guava, olive, 
sapota, banana, feigoa, mango, orange, 
lemon, persimmon, lime, tangelo, kamquat, 
tangerine and pomelo. Deciduous fruits and 
nuts, ornamental vines and trailers, palms, 
bamboos and roses—13 pages of the last 
named, including reproductions in color; de- 
ciduous trees and shrubs, evergreens, ca- 
mellias and many native California plants. 


Typically American Nursery Catalogue— 
Foremost among catalogues of American 
Nurseries for three-quarters of a century 
has been the compendium of horticultural 
productions issued annually by The Storrs 


FOR SALE 


English Boxwood, 2 ft. and up 
Rhododendron Catawbiense and Maximum 
Kalmia Latifolia (Mountain Laurel) 
Hemlock, Spruce and White Pines 


Various sizes. Special prices in car lots. 


SIMMONS NURSERY 


LONG DALE, VIRGINIA 
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&: Harrison Co., Painesville, O. Within its 
136 pages, closely indexed are listed practi- 
cally the entire range of trees and plants 
commercially produced for planting in the 
great central and northern portions of the 
country. A feature of this year’s catalogue 
is the offering of groups of choice selections 
—roses, iris, hardy shrubs, cannas, dahlias, 
gladiola, rock garden and hardy border 
plants, of all of which there are strikingly 
effective full page color reproductions. Full 
recognition is given to today’s fashion for 
color in the home ground planting. 


A Work of Art—It would seem that the 
last word in evergreen catalogues had been 
expressed in the latest production by D. 
Hill Nursery Co., Dundee, Ill. In elaboration 
of artistic effect in reproduction of views of 
Nature’s work as to form, texture of foli- 
age and seemingly infinite presentations of 
colors and in skillful arrangement of sub- 
ject matter there apparently could be no 
improvement. The 1931 catalogue is a re- 
petition of its immediate predecessors all of 
which left open no avenue of doubt as to 
the remarkable scenic effects capable of 
construction by the use of few or many of 
the varieties of evergreens. There is not 
a representation of a blossom from cover to 
cover, yet the pages scintillate with color in 
restful shades. It is a model of art in pro 
duction, reproduction, selection, arrange- 
ment, imparting of practical information and 
modern printing. 


Proceedings of the 20th annual conven- 
tion of the California Association of Nur- 
serymen have been issued in a book 6”x9”, 
72 pages, edited and compiled by the secre- 
tary, Henry W. Kruckeberg, published by the 
association, and constituting a valuable 
work of reference. The association has 150 
members the activities of whom in trade 
affairs are thus shown to be extensive. 


An attractive catalogue in black and white 
and striking color is that of the Kemps, Geo. 


‘W., Homer S. and Edgar H., proprietors of 


Bountiful Ridge Nurseries, Princess Anne, 
Md., a general list of fruit and ornamental 
Nursery stock upon which the personal 
supervision of the proprietors has been be- 
stowed from inception to time of delivery. 


The present position of the chestnut in 
the forest industry of the Appalachians and 
the relation of chestnut blight to industries 
dependent on the chestnut are explained 
concisely in Farmers’ Bulletin 1641-F, Chest- 
nut Blight, just published by the U. S. De- 
partment of Agriculture. 


AMERICAN NURSERYMAN, Chief 
twice a month $2.50 per year. Three years, $6. 
Canada, abroad, 50c extra per year. 


January 15, 1931 











MINNESOTA 


NURSERYMEN’S ASSOCIATION 
W. T. Cone, our. St. Paul 














Members of the Minnesota Nurserymen’s 
Association at its annual convention, Dec. 
15 in St. Paul listened to account of experi- 
ments in rooting of cuttings in various 
media, by Prof. L. E. Longley, Univ. of 
Minn. There were 27 representatives of 
Minnesota Nursery concerns present. The 
address by President C. H. Andrews is sum- 
marized in this issue of the A. N. “Com- 
petition Outside the Nursery Business” was 
the subject of a talk by W. T. Foley, asso- 
ciate editor of The Farmer. From personal 
experience he told of the generally un- 
friendly attitude of the farmer towards 
agents. “The present unreceptive mood of 
the farmer to sales overtures is a result of 
his unfortunate experiences with many un- 
principled solicitors who have practiced 
fraud and deceit in the sales of their goods.” 
Mr. Foley urged that methods of solicitation 
among the farmer trade be revised and the 
obvious faults corrected so that the farmer’s 
trust and confidence will again be enjoyed. 
He feels that all agents should be held di- 
rectly responsible for any complaints made 
and that adjustments be made promptly by 
the home office. 

Mr. R. D. Underwood, president of the 
Jewel Nursery, told the convention that the 
Nurserymen worked too hard and shun that 
which is so much harder to do, namely, to 
think. He believes that a great deal of 
hard thinking is necessary if we are to keep 
pace with the advances demanded of busi- 
ness in its race to satisfy the public’s de- 
sires. Methods that were used years ago 
for distributing Nursery stock from grower 
to planter are still practiced, yet are way 
behind the needs of the time. 

Through the national advertising spon- 
sored by the American Association of Nur- 
serymen the public is being educated to ap- 
preciate and to desire beautiful home 
grounds. Everyone is now familiar with the 
term “out-door-living-room,” and the public’s 
wish to develop such a feature on their 
home properties has resulted in the sale of 
great quantities of plant material. Mr. Un- 
derwood believes that it is because of this 
national advertising campaign that the 
volume of sales of Nursery stock during 
1930 has held up to an amount favorable 
with other years whereas the sale volume 
in other industries show a sharp decline. 


These officers were elected: President, 
C. N. Ruedlinger; vice-pres., J. Juhl; treas., 
H. S. Reid; secy., W. T. Cowperthwaite. 


W. T. COWPERTHWAITE, Secy. 


Just mention AMERICAN NURSERYMAN. 





Chief Raspberry 


Mosaic- Genuine 


ANDREWS 


NURSERY COMPANY 
Faribault, Minnesota 


ORDER 
ORNAMENTAL SHRUBS AND ROSES 
For Early Spring Delivery 
from 
INVENTORY BULLETIN 
Out in January 
Cc. R. BURR & COMPANY, Inc. 
Manchester Connecticut 











Rosa Multiflora Jap Seedlings 


Multiflora is the best understock for summer 
budding. Order early, before they are sold. 


YOUNGSTOWN NURSERIES, Ellsworth, Ohio 





éé 2 b 4 
We Ship ’Em Quick’”’ 
HARDY SHRUBS, ROSES, PRIVETS, FRUIT 
TREES, GRAPE VINES and SHADE TREES. 
CUT LEAF WEEPING BIRCH, A SPECIALTY 


CHAMPION NURSERIES 
PERRY, OHIO 











SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 


L. J. Rambo’s Wholesale Nursery 
Bridgman, Michigan 


BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 


WESTCOTT NURSERY CO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 
Write for Price List 


Wireless Paper Labels 
PLAIN OR PRINTED 


Samples Free 
OHIO NURSERY COMPANY 


Elyria, Ohio 














PEACH PITS 


OUR PITS COMPARE FAVORABLY 
WITH THE BEST 


HOGANSVILLE NURSERIES 
Hogansville, Georgia 








Peach Pits 


The Howard-Hickory Co. 
HICKORY, N. C. 








Perennial and Alpine Plants 


A list for Landscape Architects, 
Nurserymen and Gardeners. 


WESTCROFT GARDENS 





GROSSE ILE, MICHIGAN 
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THE BIG BALE 
20 bushels finely granulated high qual- 


ity peat moss. 


ATKINS & DURBROW, Inc., 
29-A Burling Slip, 
New York N. Y. 











CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation. 


The L W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 








Catalogs 
Circulars 


Illustrated with Attractive 
Cuts 


Try us for a small or 
large quantity. 


Send us your copy and quantity 
desired for price. 


B. F. CONIGISK Y 
211 Hamilton St. Peoria, Ill. 








Princeton List 


The most complete Handbook 
for the trade 


Have you your copy? 


PRINCETON NURSERIES 


PRINCETON NEW JERSEY 








The AMERICAN NURSERYMAN is 
highly indorsed individually and collec- 
tively by the American Association of 
Nurserymen and by more than a score of 
district and state trade associations in 








| the United States and Canada. 
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Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 








Write for Trade List 











THE WAYSIDE GARDENS ©o. 


MENTOR, OHIO 











PERFECTION 
MARKERS 
Plant Stakes 
Nursery Markers 
Row Markers 
Plot Markers 
Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
to make different — 
Card is glass covered. t us 
c. eae, help you mark your stock with 
an -4x3in. certainty and economy. 
NO WOOD STAKES 

















TO PREPARE pio 

NO PAINT TO PEEL [\peteeneesesntecntenens 
Use Perfection Mark- [j ph Fy: | Cease os 
ers and be absolutely “ae gop 
certain! \ Se rhes vemingt: 
A trial will prove their ete 
worth. —. _ 

Write for descriptive ass 


literature and remarkably 
low prices. 
S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x41-2 inches 











SOUTHERN PLANTS 
' WHOLESALE PRICES 


AZALEAS, INDICA and KURUME 
ABELIA GRANDIFLORA 
LIGUSTRUM LUCIDUM 
CONIFEROUS EVERGREENS 
GRAPE MYRTLE ROSES 


Wholesale List Mailed on Request 


Glen St. Mary Nurseries Co. 
Box A, Glen St. Mary, Fila. 


SPECIAL 


A Loose,Leaf 


Plate Book 


At the P. ice of a Map 
80 COLORED PAGES 
Special Sample Price $1.50 


PROCESS COLOR PRINTING CO. 


Formerly CHRISTY, INC. 
Searle Bldg. ROCHESTER, N. Y. 














Seeds of 


BLUE SPRUCE 


and other Colorado Evergreens 


UPTON GARDENS 
Colorado Springs, Colo. 


HOWARD BARNES OF NEWTON, IA., 
KNOWS IT PAYS TO— 


Become a— 


LANDSCAPE 
ARCHITECT 


He writes: “Since taking 
your course I have bought 
a small Nursery of my own, 
and I feel you have helped 
me a long way on the road 
te success in the work I 
have chosen.” 

Howard Barnes 





Mr. Barnes is just one of a large number 
of men with previous Nursery experience 
who have found the “road to success” 
through our home study course in Land- 
seape Architecture. 


WE PREPARE YOU QUICKLY 
AT HOME—BY MAIL 


In less than one year, and without inter- 
fering with your present work, we can 
prepare you to enter this profitable, un- 
crowded field. 

Earnings are possible after the first few 
lessons. Many students more than pay for 
their entire course from fees earned while 
studying. Write today for FREE booklet 
describing the course in detail. 


AMERICAN LANDSCAPE SCHOOL 


10A Plymouth Bldg. Des Moines, lowa 




















One of the most com- 
plete lists published of 
EVERGREEN and DE- 
CIDUOUS TREES and 
SHRUBS. EDLINGS, 
CUTTINGS, GRAFTS 
and TRANSPLANTED 
STOCK. Write for copy. 


Kelsey Nursery Service 
50 Church St., New York 


Established 1878 
Member A. A. N. 








. 

American Bulb Company 

Importers and Growers of 
Dutch Bulbs, Cannas, Tuberoses, Gladioll, 
Hardy Lilies, Manetti, Lily of Valley, 
Sphagnum Moss. 

Send For Free Catalogue. 
31-37 W. 27th St. 182 N. Wabash Ave., 
New York City Chicago, Il. 














(Mrs. G. R. Marriage) 





Are you preserving your copies of the 
AMERICAN NURSERYMAN? They are 


of unequaled historic value. 





NEW CROP 
EVERGREEN SEED 
Ready Now—Send for list. 
ROCKY MOUNTAIN 


EVERGREEN & NURSERY CO. 
Evergreen, Colorado, U. S. A. 











LESS THAN FIVE CENTS A WEEK—lIssued 1st and 15th of each month. The National Journal of Commercial Horti- 
culture. National and international circulation. Reaching every State in the 
Union. Journal appreciated by upward of 2500 Nursery readers. Subscription: 
$2.50 per year; three years for $6.00. A one-inch advertisement for $1.40; under | 


AMERICAN NURSERYMAN 


Chief Exponent of the Nursery Trade 





yearly term, $1.25. 
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For Listeners Eager For Nursery Products 


Practical Arrangements for Series of Ten-Minute Radio Addresses by Educational 
Director Cary During Spring Months Which Should Prove Valuable 


National Publicity Campaign for the 
spring months are of signal merit. In 
eliciting the interest of radio program 
managers the Yard and Garden Contest As- 
sociation, George M. Sheets, director, Daven- 
port, Ia., has prepared a highly efficient il- 
lustrated announcement which is being of- 
fered to a limited number of radio stations 
without charge. Under the heading, “Now 
an Authentic Radio Program on Home 
Planting” and with illustrations of garden 
scenes and a portrait of Educational Di- 
rector C. E. Cary, the anouncement reads: 
Never in the history of the country has 
there been so great an interest in gardening 
as at present. The beautification of the 
home grounds has become more than a 
pleasant hobby, it is now a definite vogue, 
which has swept the country from end to 
end. And everywhere, home owners are 
eager for authentic information as to the 
modern trend in home grounds beautifica- 
tion. 

Last year we received many requests for 
an authoratative speaker from Radio Sta- 
tion Directors who recognized the great in- 
terest this subject held for their listeners. 
So great was the demand, that this year we 
have secured Prof. C. E. Cary, formerly head 
of the Department of Landscape Gardening, 
University of Minnesota, and one of the 
country’s recognized authorities, to prepare 
four ten-minute programs. This has noth- 
ing to do with our contest activities but is 
done merely as a part of our program to 
make America more fruitful and beautiful 


R™ activities of the Nurserymen’s 





and this service is furnished without charge. 

These programs are recorded electrically 
on records. The subjects covered in each 
program were chosen after a careful study 
had been made of the thousands of letters 
received by this association asking for ad- 
vice on planting problems. These records 
impart, in an interesting manner, exactly 
the information your listeners want. 
Interest in this subject reaches its height 
during February, March and April, when 
spring gardens and improvements to the 
home grounds are being planned. Give your 
listeners these programs when they are 
most timely and hold greatest interest. 

Program directors will be quick to appre- 
ciate that this type of program appeals 
strongly to the very class of listeners that 
every radio station is most anxious to at- 
tract and hold ... the substantial, home- 
owning class. For it is to the home owners 
and their families, more than any other 
group, that radio owes its sensational rise 
as a most patent medium of advertising. 
Their needs exceed all other groups, and 
what is more, they have the means to pur- 
chase what they need. 

Give them these four ten-minute programs 
on a subject of vital interest to them, and 
you'll add to the popularity of your station. 
Preference as to dates will be given those 
stations first to return the card. 


The four ten-minute programs now avail- 
able are listed: “Plan Before You Plant,” 
“How To Make an Outdoor Living Room,” 
“How to Select the Plants for the Home 
Grounds,” “Assuring Success With Trees, 
Shrubs, Fruits and Flowers.” A list of the 
distinguished sponsors of the Yard and Gar- 
den Contest Association is included. 





Landscape Gardening Short Course Great Success 
First of Its Kind—at Ohio State University, Columbus 


The Department of Horticulture at the 
Ohio State University has sponsored what is 
believed to be the first Landscape Gardening 
Short Course to be held in this country. The 
registration at this three-day course far ex- 
ceeded the expectations of the sponsors. Re- 
presentatives of over twenty-five firms with 
an attendance of sixty-five were registered 
for the opening session on January 6. The 
attendance reached at one time nearly a hun- 
dred. 

Design of the small place as described by 
Professor J. P. Porter of Cornell University 
received favorable comment from every 
angle. This talk dealt at length with land- 
scaping the public area, the front lawn. The 
choice and arrangement of plants for best 
effect in this area was discussed. Consider- 
abie information was given in regard to the 
foundation planting which was contrary to 
usual practices but which, if followed in 
practice, will result in much more pleasing 
foundation developments. Slides showing 
the development of the public and private 
areas followed the talk. 

Professor L. C. Chadwick discussed at 
length the construction and care of lawns. 
Considerable attention was given to the 
preparation of the soil, selection of proper 
seed tor various locations and methods of 
sowing. Considerable information was given 
on the construction of bent lawns, starting 
with the production of stolons and ending 
with the final planting. 

Maintenance of the lawn, including a dis- 
cussion of fertilizers, watering, mowing and 
weed control was given. The point was 
stressed that careful preparation of the soil, 
the selection of the right type of seed, and 
above all, proper fertilization would prevent 
to a great extent the trouble from weeds. 
The growth of grass in the shade is more a 
question of proper fertilization and watering 
than the selection of shade enduring grasses. 

One entire session was given over to a 


discussion of perennials by Victor Ries of 
the Horticultural Department staff. Consid- 
erable attention was given to their use in 
landscape plantings and their proper ar- 
rangement, also worthwhile varieties. Soil 
preparation, fertilizers, planting and winter 
care was discussed. 

The last morning session was considered 
by many the most important of the course. 
At this time H. C. Irish of Cleveland dis- 
cussed Tree Care and Big Tree Moving, 
showing two films that gave the details of 
the operations as practiced by that company. 
The use of compressed air in aeration of the 
soil and as a means of accomplishing be+ 
ter fertilization aroused much interesct. Soi: 
preparation, fertilization and methods of 
controling injurious insects and diseases 
was given. 

John Siebenthaler of Dayton, Ohio, dis- 
cussed the use, construction and planting of 
rock gardens. The most important points 
to be considered in successful rock garden- 
ing, as discussed by Mr. Siebenthaler were: 
proper selection of site, drainage, soil prep- 
aration, choice of stone and last, choice of 
arrangement of plants. Slides were present- 
ed to illustrate these points. 

During the afternoon session, Walter 
Tucker of Columbus discussed the proper 
use of water gardens in landscape design. 
The construction of such gardens was dealt 
with at greater length as was the proper ar- 
rangement of plants in the pools. Water 
lilies and various types of water garden 
plants received attention. 

The session was concluded by a descrip- 
tion of about one hundred rock garden 
— by H. C. Esper of the departmental 
staff. 

The course was brought to a fitting close 
by C. R. Runyan of Cincinnati who dis- 
cussed “Woody Plants.” Mr. Runyan gave 
his choice of the woody plant materials that 
should be used, based on his experience at 
The Cemetery of Spring Grove, which is de- 
veloping one of the best arboretums in the 
country. 


Ohio Short Course 

This course is designed to acquaint Nur- 
serymen with fundamental principles of 
soils, rotation of crops, fertilizers, propa- 
gation and pest control. Latest develop- 
ments along these lines will be given full 
stress. Correct plant labeling is often lack- 
ing and this matter will be covered under 
the subject of identification. Recent ex- 
perimental data on storage problems will 
be discussed by authorities. Economic 
aspects of the industry will receive due at- 
tention. The short course will close with 
the annual meeting of the Ohio State Nur- 
serymen’s Association. Certificates will be 
issued. Following is the program to be 
presented in the Horticulture Building of 
a State University, Columbus, Jan. 26- 
9: 

“Soil Improvement for the Nursery’— 
Geo. McClure. 

“Fertilizers’”—Alex Laurie. 

“Propagation”—C. E. Kern, L. C. Chad- 
wick, H. C. Esper. 

“Nursery Pests’—Harry Dietz. 

“Plant Identification”—L. C. Chadwick, 
Victor H. Ries. 

“New Plants”—-C. R. Runyan, C. E. Kern. 

“Storage Problems’—R. E. Marshall, 
(East Lansing, Mich.) 

“Use of Paraffin in Storage’’—J. A. Niel- 
sen, (East Lansing, Mich.) 

“Merchandising” —F. Lazarus. 

“Costs’”—P. Sheppard. 

“Increasing the Market for Nursery Pro- 
ducts”—C. E. Cary. 

“Highway Beautification’”—H. R. Waid. 


igns Against Insects 

Federal entomologists are working in 
seven foreign countries, as well as in the 
United States, Alaska, Hawaii, and the 
Canal Zone, says Dr. C. L. Marlatt, Chief of 
the Bureau of Entomology, in his annual re- 
port, covering the year ended June 30, 1930. 
Most of the workers in the foreign fields 
are engaged in studying and collecting para- 
sites of insect pests which are causing seri- 
ous economic losses in this country. 

The bureau’s activities in the continental 
United States ranged from active research 
in the field of controls for the more spec- 
tacular insect pests such as the Japanese 
beetle, the European corn borer, the Medi- 
terranean fruit fly, the gipsy moth, and the 
oriental fruit moth, to painstaking studies 
of the enormous and growing collections of 
insects in the National Museum for the pur- 
pose of accurate identification of the thou- 
sands of species which may have a greater 
or less economic importance. The experi- 
mental work concerning the more important 
crop pests is conducted in Washington and 
nearby laboratories and in some 113 field 
stations located in 36 states. 


In Los Angeles this season unusual prep- 
arations were made to induce general illumi- 
nation of outdoor trees and plants at mid- 
winter holiday time. This was the third 
year of the campaign. A. Carman Smith, 
chairman of the general committee in 
charge of the event said that the commit- 
tee particularly urged that appropriate trees 
be planted wherever possible so that the 
movement would serve the double purpose 
of beautifying the city with trees as well 
as providing the background for decoration 
in future Christmas seasons. 

Nurserymen report that the movement 
last year was materially responsible for an 
increase in permanent tree plantings and 
that advance orders indicated. that further 
progress in this direction was made this 
season. 


Peach Yellows has been made an almost 
negligible factor in the peach industry of 
Pennsylvania through the annual inspection 
and destruction of diseased trees. Peach 
yellows inspection was carried out in 19 
counties this year; 536 orchards containi 
900,252 trees were systematically covered, 
and 708 trees were marked for disease. 
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Are Your Agents Producing 
More and Bigger Orders? 


A sales manual that enthuses salesmen and 
actually shows them how to improve their 
selling methods should be part of every 
salesman’s outfit. Supply your men with 
this valuable book and help them boost 
their sales and yours too. 

“Seeds of Success—Part I” by E. M. Sharrock 
costs only six cents each in quantities. 


Send for a Sample Copy Today 


THE DU BOIS PRESS « Rochester, N. Y. 
HORTICULTURAL PRINTERS 














ORNAMENTALS 


IN CARLOAD LOTS 


Let us price your short list. We can save 
you money and we know you will be pleased 
with our grades and service. 


Many items will be short on account of dry 
weather conditions prevailing the past sum- 
mer and you can make money on your late 
fall and spring requirements by ordering now 
June first payment. 


ONARGA NURSERY COMPANY 


A. J. & H. B. CULTRA, Propr’s ONARGA, ILLINOIS 




















| ZiSnRoE 
NURSERY 


ESTABLISHED 1847 


We Have Lots of 


BUDDLEIA 

RED BARBERRY 
VIRGINAL MOCKORANGE CHERRY 

BOLLEANA POPLAR WEEPING MULBERRY 


and in all sizes too. 


IBOLEUM PRIVET 
SPIREA VANHOUTTEI 


Send us your wants. 


i. E. ILGENFRITZ’ SONS CO. 
Monroe, Michigan 
Manufactu: .s of Ilgenfritz Planting Machines and Digging Plows 
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YOUR WANT LISTS 
WILL RECEIVE 
PROMPT ATTENTION 





CELLAR COUNTS NOW READY SHOW SOME 
SHORTAGES AS WELL AS SURPLUSES. 


WE RECOMMEND EARLY COVERING OF ALL 
SHORT ITEMS. 


The Huntsville Wholesale Nurseries, Inc 
1872 Huntsville, Alabama 1930 











The Chasis of Your 
Present Truck 























Williams & Harvey Automotive 
Tree Moving Crane 


EQUALS 








A New Source of 
Big Extra Profits 


The Williams & Harvey Tree Moving Crane is so 
designed that it will fit the chassis of any stand- 


ard motor truck. It can be easily mounted on the 
truck chassis in one hour’s time, and taken off 
just as quickly and easily. 


Thus, your truck may be kept busy moving big 
trees at big profit, when it would otherwise be idle. 


Nurserymen who have no way of disposing of 
the large trees in their nurseries, will find a 
ready market for this valuable stock. Others will 
find that the Automotive Crane enables them 
to go miles to the source of large trees and 
quickly bring them back to where they are to 
be planted. 


So low is the cost of transportation .. . so little 
the cost of labor involved .. . and so little the 
competition . . . that large profits are assured. 


Write today... 


for details on this money maker. 


without obligation . . . 


Williams & Harvey Nurseries Co. 


4818 Oak St. ° e Kansas City, Mo. 
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HILL’Ss NEW CATALOGS 
ARE NOW READY! 
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Hill's Spring 1931 Trade List 


A wholesale catalog with hundreds of 
items in sizes to suit your needs. _ Illustra- 
tions and descriptions of each variety. 
Know what you are going to receive. Send 
to Evergreen Headquarters and get this 
interesting catalog. 





, 











Hill’s 
Spring 1931 Descriptive Catalog 











With fifty illustrations in full colors. This 
book is a valuable reference and selling aid. 
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Here at Dundee is six hundred and fifty acres devoted exclus- 
ively to fine evergreens. Nothing but Evergreens. Do not get 
caught short on Evergreens. Stock up this Spring for future 
needs. Write today for these catalogs and send us a list of 
your needs for quotation. 


D. HILL NURSERY Co. 


Evergreen Specialists - Largest Growers in America 


DUNDEE, ILL. 
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